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THE  OLD  RELIABLE 

LAMBERTS 

DEATH  TO  LICE 

Insures  Clean  Fowls  — 
Larger  Profits  k^^n^^rU";"- 

Killer  for  over  30  years— the  standby  of  Successful 
Poultry-keepers.  Easily  used,  absolutely  safe,  sure 
and  quick  in  results.    Most  economical  because  it 
goes  farthest.  Try  it  and  see  young  fowls  grow  faster 
and  hens  lay.  Prices  $1.00,  50c, and  25c  per  Package. 
Sample  lOc.    If  not  at  your  dealers;  send  direct. 
"Secrets  of  Success  with  Poultry"  by  D.  J.  Lambert 
for  2c  stamp.  Address 

THE  KLEIN-LAMBERT  CO..  434  Traders  Blilg..Ch[eaoo 

OLDEN,  ROD  EGGJARM 


PRODUCES- 


SUMMER  CLEARANCE  SALE 

yearling  and  two-year-old  hens  'i^; 
n.OO  to  $1.50   each.  300 
Barron  strain  cockerels,  four 
months  old,  $1.25  each.  Im- 
mediate shipment. 
WHITE  LEGHORIMS  EXCLUSIVELY 


GOLDEN  ROD  EGG  FARM, 

HAROmSBURG,  KENTUCKY 


DO  IVOT  READ  THIS 


Unless  you  want  to  raise  some  SURE  ENOUGH  all  around  chickens,  good  to  eat,  good 
layers  in  winter,  good  to  bring  home  the  blue  if  shown.  They  are  healthy,  hardy  hustlers 
and  do  not  have  the  gapes.  Eggs  from  three  fine  yards.  No.  1,  all  first  prize  winners, 
$5.00  per   15;  No.   2,  $3.00;  No.   3,  $1.50. 


GRACEY, 


W.  F.  McREYNOLDS,  Buff  Leghorn  Specialist, 

MEMBER  A.  B.  L.  C. 
R.  No.  3 


KENTUCKY 


EGGS    FOR  HATCHING 

From  High  Class  White  Plymouth  Rocks  and 
Single  Comb  White  Leghorns  of  the  best  strains. 
Heulthy,  prolific  layers.    Eggs  $1  50  for  15. 

CHARLES  HOLDER.       Bridgeport,  Alabama 

WHITE  WYANDOTTES 

Dixie's  Quality  Strain.  Northern- 
Soathern  winners.  Record,  layers. 
Catalogue  and  special  sales  circular 
free. 

CARRI^GTON  JOMES 

Buntyn,  Box  IVlo.  145  Tennessee 


PRINTING 
For  The  Poultry  Raiser 

500  Letterheads  (sizeSVaxll),  500  Envelopes, 
500  Cards,  delivered  upon  receipt  of  $3.25. 
Low  prices  on  all  kinds  of  printing. 

THE  WENDELL  COMPANY 
Particular     Printing    for     Particular  People 
LOCK  BOX  157,  NORWICH,  N.  Y. 


BIG  NEW  POULTBY  JOBRHAL 

edited  by  Quisenberry,  former  Director  of  Mo.  Poultry 
Elxperiment  Station,  and  other  practical  Poultrymen. 

Each  issue  brim  full  of  practical,  up-to- 
date  articles;  questions  and  answers  on 
vital  poultry  problems;  latest  results 
from  various  Experiment  Stations; 
.  ^  reports  of  all  laying  contebta  and  in- 
^  formation  which  will  help  insure  your 
"Gei'^Now"  success.  12  months  trial  only  25  cents. 
POULTRY  CUL  ''URE,  Dept.  p.  Kansas  City,  Mo. 


The  Royal 

does  the  work  of  several 
ty  pe  wri  te  rs  i  n  one—i  t  writes, 
types  cards  and  bills!  All 
this  without  a  dollar  for 
"special"  attachments.  The 
one  machine  does  it  all. 

Write  Direct 
for  our  new  Brochure,  *' BET- 
TER SERVICE,"  and  a  beau- 
tiful Color  -  Photograph  of  the 
New  Royal  Master-Model  10. 
ROYAL  TYPEWRITER  CO.  Inc. 

,     364  Bropdwpy     New  York  ( 


Opportunity  Knocks  at  Your  Door 

We  are  g-iving  our  old  customers  and  new  ones  as  well,  an  opportunity  to  buy 
at  a  greatly  reduced  price  during-  our  "annual  summer  sale  of  breeding-  stock" 
birds  that  will  add  quality  to  their  flock  or  give  them  the  right  start  in  the 
poultry  business.  We  are  offering  some  grand  good  birds  in  Columbian 
Wyandotte.s  and  S.  C.  White  Les-horns.  Single  birds,  pairs,  trios  or  pens,  or 
whatever  you  may  desire.  You  just  can't  afford  to  miss  this  opportunity  of 
getting  a  few  of  these  birds  at  the  prices  we  are  offering  them  at.  You  liad 
better  write  us  today  for  prices  and  meanwliile  remember  that  we  guarantee 
satisfaction   in  every  instance.     Write  your  wants  today  to: 


MOUNT/IIN  VIEW  FARM, 


D.  R.  IMcBRAYER,  Mgr. 


Mooresboro,  N.  C. 
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Breeders  Cards 


Rates  3c  per  word.    No  advertisement  accepted  for  less  than  50c.    All  cards  will  be  set  in  uniform  style  without  any 
display.    Terms  Cash  in  advance.    Paper  will  be  sent  free  as  long  as  the  advertisement  runs. 

ALL  CLASSIFIED  ADS  ARE  IM  PROMT  OP  BOOK,  THUS  GIVING  THE  SMALL  ADVERTISER  A  CHANCE 


ANCONAS 


Sheppard's  Famous  Anconas  the  World's 

best.  Single  or  Rose  Comb.  First  at 
world's  greatest  shows,  including  London, 
England,  Madison  Square  and  Cleveland. 
Greatest  egg  record.  Average  256  for  entire 
flock.     Cecil  Sheppard,  Berea,  Ohio.  io-i2t 

Anconas — Stock  for  sale  at  reasonable 

prices.  Eggs  $2  for  15.  The  kind  you 
want  and  need.  F.  G.  Stickney,  Tusca- 
loosa, Ala. 

ANDALUSIANS. 

Blue  Andalusians,  AVliite  Faced  Black 

Spanish  and  Silver  Spangled  Ham- 
burgs.  Fine  young  stock  for  sale.  Eggs 
at  $1.50  per  15.  H.  R.  Birchett,  Lebanon, 
Tenn.  ll-12t 

For  reduced  prices  on  eggs  and  stock 

see  Lombardy  Heights  Poultry  Farm 
ad  on  page  259,  this  issue.  5-2t 

BANTAMS 

Seabrlghts,   Japanese    Cochins,  Games, 

Brahmas,  Rose  Combs,  Polish.  Send  2c 
stamp  for  circular.  Fenn  Bantam  Yards, 
Desk  L,  Delavan,  Wis.  l-6t 

Buff  Cochin  Bantams,  White  Orpingtons, 

Anconas,  Rhode  Island  Reds,  Part- 
ridge Rocks.  Write  your  wants.  O.  N. 
Garrett,  North  Chattanooga,  Tenn.  6-3t 

CORNISH 

Champion  Dark  Cornish.    Seven  grand 

pens.  Morris  &  Rearick,  Eaton,  Ind. 
 3-4t 

SILVER  SPANGLED  HAMBURGS. 

For  reduced  prices  on  eggs  and  stock 
see  Lombardy  Heights  Poultry  Farm 
ad  on  page  259,  this  issue.  5-2t 

 LANGSHANS  

Black  Langshans  —  Vitality ;  Individual 

Strain.  Superior  winners;  263-egg  rec- 
ord. Pen  in  National  Contest.  Stock 
and  eggs  for  sale.  Transportation  pre- 
paid. Correspondence  solicited.  J.  R. 
Brown,  Bramwell,  W.  Va.  3-4t 

 LAKENVELDERS.  

For  reduced  prices  on  eggs  and  stock 

see  Lombardy  Heights  Poultry  Farm 
ad  on  page  259,  this  issue.   5-2t 

 LEGHORNS  

For  reduced  prices  on  eggs  and  stock 

see  Lombardy  Heights  Poultry  Farm 

ad  on  page  259,  this  issue.  5-2t 

Baby  Chicks,  Hatching  E^ggs,  any  num- 
ber. WyckofC  S.  C.  White  Leghorns. 
Stock  stands  first  in  great  laying  con- 
test. Very  low  prices  for  such  quality. 
Choice  breeding  stock,  any  number. 
Twenty-five  years  in  this  business.  Cir- 
culars, full  information.  C.  N.  Rey- 
nolds,  Canton,  Pa.  3-4t 

S.  C.  White  Leghorns,  Exclusive  (Wyck- 

oft  Strain  direct).  Some  very  fine 
stock  at  $1.00  each.  Eggs  that  will 
hatch  at  special  prices.  Write  me.  Mrs. 
Harry  Covington,  Guthrie,  Ky.,  R.  No.  5. 
 3-4t 

Three  hundred  Single  Comb  White  Leg- 
horns.    Yearling  hens,   good  layers, 
$1  each;  100,  $90.    Cunningham  Poultry 

Farm,  Lancaster,  S.  C.  8-2 1 

Tom  Barron's  Fnglish  White  Leghorns. 

Fine  big  yearling  hens,  laying  over 
200  eggs  a  year.  Also  dandy  cockerels 
at  $2.00  each.  Puritan  Yards,  89  Burton 
avenue.  Station  H,  Cleveland,  P..  8-lt 

Bargain  sale  on  hundreds  of  fine  high 

egg  type  Single  Comb  White  Leghorn 
hens.  Compelled  to  make  room  for 
young  stock.  State  number  desired. 
Valley  View  Poultry  Farms,  Morris- 
town,  Tenn.  ,  . 


For  Sale — 100   or  more  or   less,  year- 
ling "aying  White  Leghorn  hens  at  $1.00 
eavh     N   L.  Wiilet  Seed  Co.,  Augusta,  Ga. 

 4;^t 

White  Leghorns.  Pen  in  last  Storrs'  E}gg 

laying  contest  averaged  over  193.  Eggs  $8 
per  100.     Chicks  $15   per  100.  Windsweep 

Farm,   Redding  Ridge,  Conn.  3-4t 

Single  Comb  BroTvn  Leghorns.  W^hy  not 

buy  your  next  year's  breeders  now  at 
half  what  you  will  have  to  later  on  this 
winter.  I  have  some  nice  early  hatched 
cockerels,  pullets  and  breeders  that  will 
improve  the  quality  of  your  flock.  Mrs. 
Joe  Mulligan,  Maplewood  Farm,  St. 
Josephs,  Ky.  6-6t 

S.  C.  AV.  Leghorns.  Large,  Vigorous  Per- 
sistent layers.     Eggs  7c;  chicks  12c.  Cun- 
ningham Poultry  Farm,  Lancaster,  S.  C.  3-4t 

Single    Comb    English    Black  Leghorn 

cockerels  3  months  old,  $1.50,  for  30 
davs  onlv.     Gold  Nugget  strain.     J.  G. 

Baxter,  Beckville,  Texas.  8-lt 

Single  Comb  Black  Minorca  cockerels. 

Long  bodied,  large,  husky  fellows, 
from  200-egg  hens  and  over.  Pape  strain 
direct.  "Imperial  Ringlet"  Barred  Rock 
cockerels  and  pullets,  the  best  I  ever 
owned.  All  stock  sold  on  approval  at 
attractive  prices.  Give  us  a  trial  order. 
S.  C.  Beard,  Rogersville,  Tenn.  8-lt 

 MINORCAS  

Buif  Minorcas.   Eggs  balance  of  season 

half  price.  Now  $2.00  and  $1.50  per 
15  for  pen  1  and  2.  Mrs.  Sarah  Gray, 
Lebanon,  Tenn.        '  6-lt 

ORPINGTONS 

Cozy  Nook  Orpingtons — BufiE  and  White. 

Eggs  and  stock  remainder  of  season 
half  price.     Dr.   C.  L.   Gray,  Lebanon, 

Tenn.  6-lt 

For  I'cdueed  prices  on  eggs  and  stock 

see  Lombardy  Heights  Poultry  Farm 
ad  on  page  259,  this  issue.  5-2t 

PLYMOUTH  ROCKS 


Stock,  Young  and  Old,  of  Barred  Rock, 

Buff,  White  and  Partridge  Plymouth 
Rock  varieties.  Best  strains.  Eggs  and 
baby    chicks.      Mrs.    Allen    M.  Dorris, 

Hendersonville,  Tenn.  10-8t 

Barred  Rocks  -with  the  Tvinning  habit. 

Pullet  line  exclusively.  Ernest  Pat- 
ton,   1310  Pendleton  street,  Greenville, 

S.  C.  ;  8-3t 

White   Plymouth   Rock   Eggs — Fishel  Strain. 

$1.50  per  15,  delivered.  J.  A.  Niemyer, 
Hamlet,  N.  C.  4;4t 

 RHODE   ISLAND  REDS  

Bean's  Rose  Comb  Reds.  Eggs  10,  chicks 

15  cents.     Rosecomb  Farm,  R.  No.  2,  Mil- 

ford.  111.  5-4t 

I  have  Single  Comb  Rhode  Island  Red 

pullets   and  cockerels  for   sale.  Get 
my  price  on  them  before  you  buy  else- 
where.   E.  F.  Hixson,  Hixson,  Tenn. 
 8-lt 

 WYANDOTTES  

Purebred  Silver  Laced  Wyandotte  Eggs 

that  will  hatch  Wyandottes.  Photo- 
graphs on  request.  No  stock  for  sale. 
Eggs  $1.50  for  15.  Satisfaction  guar- 
anteed.    A.   H.   Harrell,   Hickory,  Ky., 

R.  No.  2.  3-5t 

White  Wyandottes.  Line  bred  for  gen- 
eration from  Boston,  Chicago,  Indian- 
apolis winners.  Three  pens  mated. 
Headed  by  Stilish-Model,  Grand  Master, 
Kin.g  George  2d.  Mating  list  free.  Eggs, 
stock.  Mrs.  Sabe  Gary,  Mayfield,  Ky. 
  3-5t 

Champion     White    Wyandottes  —  Eggs 

and  stock  reasonable.  Write  for 
prices.     Frank  Hamrick,  Shelby,  N.  C. 

6-6t 


Silver  Wyandottes,  White  Faced  Black 

Spanish,  15  eggs  $1.00  prepaid.  Satis- 
faction guaranteed.  J.  W.  Shelton,  Lar- 
kinjville.  Ala.  5-3t 

White  and  Silver  Wyandottes;  highest 

quality;  line  bred  from  Boston,  Chi- 
cago, Indianapolis  winners.  All  pens 
half  price.  Mating  list  free.  My  motto 
is     "Best."      Satisfaction  guaranteed. 

Mrs.  Sabe  Gary,  Mayfield,  Ky.  ? 

Golden  Wyandottes.    Eggs  $2.00  per  15. 

Winners  at  Houston  and  Austin,  Tex., 
show,  1915.  C.  P.  Chreitzberg,  George- 
town,  Tex.  5-lt 

 PIGEONS  

I    offer    guaranteed  mated   Homers  In 

any  quantity  at  $1.00  pair  and  chal- 
lenge squab  companies  or  dealers  to 
produce  better  stock  at  twice  this  price. 
Beautiful  white  Homers  $1.50  pair.  Get 
my  prices  on  Runts,  Carneaux,  Maltese 
Hens  and  save  dollars.  Squab  Manual 
25c.  Chas.  O.  Gilbert,  222  Callowhill 
street,  Philadelphia,  Pa.  8-lt 

in  Pigeons!    Start  raising  squabs 

for  market  or  breeding  purposes. 
Make  big  profits  with  our  Jumbo  pig- 
eons. We  teach  you.  Large,  free,  illus- 
trated instructive  circulars.  Providence 
Squab  Co.,  Providence,  R.  I.  3-3t 

 TURKEYS   

Wild    turkeys    are   hardy    as    an  oak. 

Half-wild  eggs  (from  pure  wild 
mountain  tom  and  Bronze  hens),  $6.00 
dozen.  Three-fourths  wild  $10.00.  J. 
H.  Vaughn,  State  College,  N.  M.  5-2t 

 MISCELLANEOUS.  

Ten-cent   coin   for  a  package  of  roup 

remedy  that's  guaranteed  to  cure  or 
your  dime  back.  Prepared  by  us  after 
years  of  successful  work  with  poultry. 
LaVergne  Hatchery,  Box  406,  Berwyn, 

111;  8-lt 

Fairmont  Poultry  Yards.  Buff  Rocks  and 

S.  C.  Rhode  Island  Reds.  Some  fine  cock- 
erels for  sale.  Price  right.  Eggs  $1.00  per 
15.  Satisfaction  guaranteed.  Rev.  William 
Moon,  Fairmount,   Ind.  2-st 

Three  Chicken  Gape  Worm  Extractors 

for  25c.    Unequaled.    W.  T.  Hallowell, 
3728  Percy  street,  Philadelphia,  Penn. 
 4-4t 

Buy  of  us  all  your  varied  necessities  in 

the  poultry  industry  and  poultry  rem- 
edies, also  your  dairy  necessities,  also 
your  field  seeds,  your  forage  seeds, 
grass  seeds  and  all  your  garden  seeds. 
Get  Willet's  100-page  Encyclopedia  Seed 
Catalogue  free.  N.  L.  Willet  Seed  Co., 
Augusta,  Ga.  4-4t 

Murray's  Sorehead  Remedy.    Sure  cure 

for  sorehead  or  chickenpox.  Try  one 
jar  and  be  convinced.  Sizes  25c  and  50c 
postpaid.  Agents  wanted.  Prepared  only 
bv  Jno.  G.  Murraj%  Jr.,  Edisto  Island, 

S^C.  5-3t 

A  Gape  Remedy  that  Cures  Gapes,  or 
money    back,    25c.     Agents  wanted. 
Booklet    free.     Write    W.    H.  Doran, 

Brandenburg,  Ky.  1-12 

Poultrymen's  Printing  Prepaid.  Note- 
heads,  envelopes,  cards,  tags,  labels, 
100  either,  50c;  250,  85c;  500,  $1.25;  1,000, 
$2.25.  Circulars,  linen-finish  letter- 
heads— everything.  125  noteheads,  125 
envelopes,  $1.00  prepaid.  Stamp  brings 
samples.      Model    Printing    Co.,  Man- 

chester,  Iowa.  6-6t 

Kills  Lice  and  Mites.  I  make  a  chicken 
powder  that  I  have  used  eight  years  with 
good  success.  Kills  lice  and  mites  instantly. 
Good  for  little  chicks  and  setting  hens.  Harm- 
less to  eggs.  Costs  about  eight  ceuts  a  pound 
to  make.  Receipt  25  cents  silver.  Guar- 
anteed or  money  refunded.  Mrs.  Edna  Crowl, 
Lane,  Kans..  R.  No.  1.  5-3t 


18 


THE    INDUSTRIOUS  HEN 


August.  1916 


VOL.  xni. 


LOUISVILLE,  KY.,  AUGUST,  1916 


(Whole  No.  137) 


No.  2 


JUNE  REPORT  OF  THE  FIFTH  NATIONAL  EGG  LAYING  CONTEST  AT 

MOUNTAIN  GROVE,  MO. 

Value  of  Trapnest  Records  for  One,  Six  and  Twelve  Months  Compared— S.  C.  White  Leg- 
horns Win  Cup  for  June— Plymouth  Rocks  Lead  for  all  Time. 


NE  o£  the  most  important  problems  connected 
with  the  poultry  business  is  the  selection  of  the 
profitable  and  unprofitable  hens  from  the  view- 
point of  egg  production.  Many  methods  have 
been  tried  in  order  to  accomplish  this,  but  the 
best  method  known  to  date  is  the  trapnest. 
These  nests  are  arranged  so  that  when  the  hen  enters  to 
lay,  the  door  closes  and  keeps  the  hen  in  the  nest  till  the 
attendant  releases  her.  The  nests  should  be  attended  at 
least  five  times  each  day,  which  requires  a  great  deal  of 
time  and  work. 

Many  questions  have  been  asked  as  to  the  value  of  the 
trapnest  if  used  for  a  shorter  period  of  time  than  a  year. 
In  order  to  answer  these  questions,  the  records  of  the 
four  previous  contests  have  been  consulted,  the  object 
being  to  find  the  per  cent  of  high  producing  hens  which 
can  be  selected  from  a  single  month's  record.  The  rec- 
ords used  were  of  the  previous  contests  composed  of 
about  four  hundred  pens  containing  2,000  hens.  The  table 
is  given  in  per  cent  and  was  obtained  from  approximate 
averages  of  all  hens  used,  fractions  being  omitted. 

The  five  hens  in  each  pen  were  placed  in  the  order  of 
their  egg  production  at  the  end  of  one  month,  to  see  what 
per  cent  of  them  held  the  same  position  as  at  the  end  of 
the  year.  To  illustrate,  the  100  hens  which  were  the  high- 
est or  first  in  each  of  100  pens  for  one  month,  fifty-two 
were  first  at  the  end  of  the  year,  twenty-six  were  second, 
thirteen  were  third,  six  were  fourth  and  three  were  fifth. 
The  following  table  shows  the  position  occupied  by  each 
of  the  five  hens  in  each  100  pens  for  one  month  and  the 
per  cent  occupying  the  same  positions  for  the  year: 

Per  Cent  at  End  of  Year 

1st       2d  3d  4th  5th 

100  hens  1st  for  month  52  26  13  6  3 

100  hens  2d    for  month  26  40  18  10  6 

100  hens  3d    for  month  13  18  38  18  13 

100  hens  4th  for  month                     6  10  18  40  26 

100  hens  5th  for  month                     3          6  13  26  52 

It  will  be  noticed  that  of  100  hens  which  were  first  for 
one  month,  52  per  cent  are  first  and  26  per  cent  are  second 
at  the  end  of  the  year.  Therefore,  out  of  100  hens  selected 
by  one  month's  record  as  highest  producers,  78  per  cent 
stand  first  or  second  place  at  the  end  of  the  year  and  out 
of  100  selected  by  one  month's  record  as  the  lowest  pro- 
ducers, 78  per  cent  of  them  are  the  lowest  or  next  to  the 
lowest  at  the  end  of  the  year.  Only  a  slight  variation  is 
found  between  different  months.  The  indications  are  that 
it  is  better  to  select  the  high  producers  during  the  period 
of  low  egg  production  and  select  the  low  producers  dur- 
ing the  period  of  high  egg  production. 

Selections  may  be  made  from  a  six  months'  record  in 
the  same  way  as  from  a  one  month's  record.  The  six 
months'  record  is  better  for  selection  than  the  one  month's 
record: 

Per  Cent  at  End  of  Year 
1st       2d        3d      4th  5th 

100  hens  1st  for  six  months  72        20          6          2  0 

100  hens  2d  for  six  months  20        52        20          6  2 

100  hens  3d  for  six  months   6        20        48        20  6 

100  hens  4th  for  six  months   2          6        20        52  20 

100  hens  5th  for  six  months   0          2          6        20  72 

It  will  be  noticed  that  92  per  cent  of  the  hens  which 
were  first  place  at  the  end  of  six  months  were  first  or  seC" 
ond  at  the  end  of  the  year. 


The  calendar  year  will  perhaps  always  be  used  by  agri- 
cultural colleges,  universities,  experiment  stations,  etc., 
but  we  believe  that  for  practical  purposes  the  six  months' 
record  will  become  standard  by  breeders  who  are  de- 
veloping egg  producing  strains,  while  breeders  who  want 
to  improve  their  flocks  by  taking  out  the  poor  producers 
and  selecting  the  highest  producers  for  a  breeding  pen 
will  find  the  month's  record  valuable. 

This  test  should  be  used  only  with  hens  the  same  age 
and  kept  under  the  same  conditions.  Some  of  the  advan- 
tages of  the  six  months  record  are:  By  using  the  first  six 
months  of  the  year  we  get  the  records  during  part  of  the 
winter,  all  of  the  spring  and  part  of  the  summer.  During 
the  spring  season  pedigreeing  can  be  done  if  desired. 
Approximately  two  eggs  are  laid  during  the  first  six 
months  for  each  egg  laid  during  the  last  six  months,  mak- 
ing the  relative  cost  less.  Then,  too,  the  good  hens  can  be 
rested  during  the  last  six  months  of  the  year,  carried 
through  the  moult  and  put  in  good  condition  for  the 
breeding  yards  the  next  spring.  The  low  producers  can 
be  sold  instead  of  feeding  them  through  the  period  of 
low  egg  production. 

The  averages  of  five  hens  in  each  pen  in  previous  con- 
tests are:  first,  or  highest  producer,  187  eggs;  second,  161; 
third,  143;  fourth,  122;  and  fifth,  96  eggs  each.  A  study 
of  these  figures  emphasizes  the  importance  of  selection. 

If  the  hens  are  selected  by  one  month's  record,  the 
ones  selected  by  being  the  highest  for  the  month  aver- 
aged 167  eggs  each  in  one  year,  and  the  ones  selected  by 
being  the  lowest  for  the  month  averaged  115  eggs  each  in 
one  year,  there  being  a  difference  of  52  eggs. 

If  the  hens  are  selected  by  the  six  months'  record,  the 
ones  selected  as  the  highest  producers  produced  177  eggs 
in  one  year,  while  the  ones  selected  as  the  lowest  pro- 
ducers laid  105  eggs  during  the  year,  making  a  difference 
of  72,  or  six  dozen  eggs. 

As  this  computation  is  based  on  per  cent,  or  100,  it 
will  be  seen  that  to  select  one  out  of  five  means  to  select 
20  out  of  100,  so  that  a  breeder  who  has  100  hens  can 
select  20  of  the  best  and  after  culling  for  defects,  will 
have  a  good  breeding  pen,  and  in  the  same  way  can  cull 
out  and  sell  for  meat  the  poor  producers. 

The  Egg  Laying  Contest. 

The  fifth  National  Egg  Laying  Contest  composed  of 
104  pens  of  five  hens  each,  laid  8,758  eggs  during  June, 
which  was  an  average  of  17  eggs  plus  per  hen.  This  is 
the  highest  record  made  in  any  of  the  contests  for  this 
month.  The  average  number  of  eggs  laid  by  hens  in  the 
five  contests  for  June  are  as  follows:  first,  15  eggs  per  hen; 
second,  15  eggs;  third,  15  eggs;  fourth,  12  eggs;  and  fifth, 
17  eggs. 

Of  the  seven  pens  occupying  the  five  highest  places  for 
June,  there  was  a  difference  of  only  five  eggs,  showing 
that  the  race  was  very  close.  Pens  occupying  the  five 
highest  places  for  June  are  as  follows: 

Pen  Eggs. 

25.' Single  Comb  White  Leghorns,  Washington   119 

73.  White  Plymouth  Rocks,  North  Dakota         118 

18.  Single  Comb  White  Leghorns,  Kentucky  (tie)  117 

27.  Single  Comb  White  Leghorns,  Missouri  (tie)  117 

69.  Barred  Rocks,  Missouri  (tie)  115 

102.  Oregons,  Oregon  (tie)  115 

13.  Single  Comb  White  Leghorns,  Illinois   114 
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Of  the  seven  hens  occupying  the  five  highest  places  for 
eight  months,  three  are  Rocks,  three  are  Leghorns  and  one 
is  a  Red.    They  are  as  follows: 

Hen.   Pen.  Eggs. 

4.  75.  White   Rock,  Washington   191 

5.  75.  White   Rock,  Washington   189 

3.  25.  Single  Comb  White  Leghorn,  Washington....  186 
5.         6.  Single  Comb  White  Leghorn,  New  Jersey,  (tie)  180 

1.  69.  Barred  Rock,  Missouri   (tie)  180 

2.  25.  Single  Comb  White  Leghorn,  Washington....  177 
5.        59.  Rose  Comb  Reds,  Missouri    176 

Pen  69,  Barred  Plymouth  Rocks,  have  produced  166 
eggs  per  hen  in  eight  months. 

Pens  occupying  the  ten  highest  places  for  eight  months 
are  as  follows: 

Pen.  Eggs. 

69.  Barred  Rocks,  Missouri    831 

25.  Single  Comb  White  Leghorns,  Washington   816 

75.  White  Rocks,  Washington    797 

59.  Rose  Comb  Reds,  Missouri    787 

102.  Oregons,  Oregon    763 

56.  Single  Comb  Reds,  Iowa    746 

17.  Single  Comb  White  Leghorns,  Texas    742 

11.  Single  Comb  White  Leghorns,  Kansas   741 

82.  Black  Orpingtons,  Indiana    729 

30.  Single  Comb  White  Leghorns,  Missouri   (tie)  724 

38.  Single  Comb  White  Leghorns,  Missouri   (tie)  724 

Pen  25,  Single  Comb  White  Leghorns,  won  the  cup  for 

June  by  laying  119  eggs. 

I  hereby  certify  that  the  above  is  a  correct  report  of  the 

fifth  National  Egg  Laying  Contest  for  June,  1916. 

C.  T.  PATTERSON,  Director. 

RAISING  POULTRY  IN  NORTH  CAROLINA. 


ffl 


You  Can  Raise  Chicks  Profitably  the  Year  Round  in  This 
Section  of  the  Country  —  Ideal  Climatic  Conditions 
Make  This  Possible — Do  not  Dispose  of  Your  Pullets 
— Valuable  Suggestions  on  Feeding  and  Caring  for  the 
Baby  Chicks. 

By  B.  F.  KAUPP,  Poultry  Investigations  and  Pathology, 
North  Carolina  Experiment  Station,  W.  Raleigh,  N.  C. 

|T  has  been  shown  by  this  experiment  station  and 
elsewhere  that  it,  as  a  rule,  is  not  profitable  to 
keep  hens  after  they  are  three  years  of  age. 
Fatten  and  sell  all  hens  that  have  passed  their 
third  year  of  laying.  They  may  be  fattened  by 
placing  them  in  small,  clean  slatted  coops  so  as 
to  restrict  exercise.  Feed  them  morning,  noon  and  night 
ground  corn,  oats  and  sour  milk  or  buttermilk  making  the 
mixture  about  the  consistency  of  batter,  or  the  feed  may 
be_  given  in  the  form  of  grain  and  the  milk  given  as  a 
drink.  Give  all  they  will  clean  up  in  twenty  minutes  and 
feed  fourteen  days.  It  is  necessary  to  restrict  exercise  to 
make  proper  gains.  These  hens  should  be  replaced  by 
pullets  that  are  hatched  during  the  first  five  months  of 
the  year.  It  is  the  early  pullet  that  gives  you  your  early 
eggs  that  bring  the  high  prices.  Don't  sell  your  early 
pullets. 

This  station  has  been  carrying  on  a  series  of  experi- 
ments in  raising  chicks  at  the  West  Raleigh  plant,  and  at 
Edgecombe,  Iredell  and  Pender  test  farms.  During  the 
past  two  years  the  following  facts  have  been  ascertained: 

First — Birds  can  be  profitably  raised  on  the  farm  with 
the  following  feeds:  ground  oats,  corn  meal  and  wheat 
middlings,  equal  parts,  mixed  with  sufficient  sour  milk  to 
make  slightly  moist  (mix  with  the  hand  and  not  with  a 
stick)  and  feed  five  times  a  day  and  give  milk  to  drink; 
or  rolled  oats,  wheat  middlings  and  corn  meal,  equal  parts, 
mixed  with  sour  milk  or  buttermilk  and  fed  similar  to  the 
above;  or  ground  oats,  corn  meal  and  peanut  meal,  equal 
parts,  with  sour  milk,  fed  as  above;  or  corn  meal,  wheat 
middlings  and  soja  bean  meal,  equal  parts,  with  milk  fed 
as  above.  After  the  chicks  are  four  weeks  old  they  may 
be  fed  the  mash  from  the  hopper,  or  it  may  be  fed  wet 
three  times  a  day.  After  the  birds  are  four  weeks  old  they 
should  be  fed  cracked  corn  and  oats,  equal  parts,  or  wheat, 
cracked  corn  and  oats  twice  a  day.  They  should  have  all 
the  sour  milk  they  will  drink  at  all  times. 

Second — Chicks  hatched  in  March  and  April  and  fed 
as  indicated  above  weighed  from  one  to  one  and  one-half 
pounds  at  eight  weeks  of  age.  Birds  not  raised  on  milk 
in  many  cases  proved  weakly,  puny,  did  not  grow  fast  and 
many  died.  Those  receiving  milk  weighed  from  thirty  to 
fifty  per  cent  more  than  those  that  did  not  receive  milk. 

Third — Birds  hatched  and  raised  from  July  to  December 
did  not  develop  quite  so  large  on  the  same  feed  and  care 
as  those  hatched  in  March  and  April,  but  they  made  very 
satisfactory  gains  and  proved  profitable.  These  birds 
weighed,  on  an  averaige  when  milk-fed,  from  .70  to  .90 
pounds..   The  pullets  from  th&  Ute  jiocks  may  be  usp(J  as 


broilers,  as  they  would  be  too  late  for  early  winter  layers. 

Fourth — May  is  sometimes  accompanied  with  cold 
nights  at  which  times  the  birds  must  be  kept  dry  and 
warm  or  they  will  become  sick,  puny,  weak,  poor  in  flesh, 
will  not  thrive  and  many  die  and  the  flock  prove  wholly 
unprofitable.  If  the  birds  are  given  proper  care  they  will 
prove  profitable. 

Fifth — Lice  and  mites  and  the  lack  of  proper  shade  and 
clean  grassy  ground  to  run  upon  have  been  found  to  be 
some  of  the  principal  factors  of  the  failures  in  the  hot 
summertime.  The  flocks  should  be  moved  from  place  to 
place  where  they  can  forage  and  gather  bugs,  worms  and 
waste  grain  and  be  on  ground  that  is  sanitary.  Shade 
furnished  by  trees  or  burlap  tents  keeps  the  rays  of  the 
hot  sun  from  being  disastrous  to  the  young  chicks. 

Sixth — An  abundance  of  sour  milk  or  buttermilk  (not 
spoilt)  is  essential. 

Seventh — The  combination  setting  and  brooding  coop 
described  in  circular  No.  6  of  the  extension  department  of 
this  station  is  a  success.  The  hens  should  be  set  on  the 
ground  as  there  the  hatch  is  greater. 


SHALL  DISQUALIFICATIONS  BE  CAST  OUT? 

Will  Not  Prevent  Faking  and  Will  Encourage  More  In- 
discriminate Breeding. — Serious  Defects,  Such  as  Injure 
the  Appearance  or  Usefulness,  Should  Yet  Remain  as 
Disqualifications. 
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By  JUDGE  HARRY  H.  COLLIER,  Tacoma,  Wash.,  in 
Useful  Poultry  Culture. 

HE  cry  has  gone  forth  on  the  part  of  some 
breeders,  that  all  Standard  disqualifications 
should  be  done  away  with  and  the  present 
disqualifications  should  be  called  defects  with 
values  placed  on  them  by  the  Standard.  The 
argument  used  is  that  "down"  between  the 
toes  and  "stubs"  on  the  legs,  of  even  clean  legged 
fowls,  can  be  removed  and  that  exhibitors  do  fake 
in  this  way.  There  is  just  one  way  to  keep  exhibitors  from 
pulling  stubs  and  down  and  that  is  to  allow  all  clean 
legged  fowls  to  have  such  defects.  If  a  breeder  will  pull 
down  and  stubs  to  get  rid  of  a  disqualification,  he  will  pull 
them  in  order  to  get  rid  of  the  defect  and  thereby  the  ob- 
ject will  not  be  obtained.  Some  breeders  are  making  the 
claim  that  the  amateur  suffers.  He  is  ignorant  of  the  fact 
that  down  and  stubs  disqualify  and  he  leaves  them,  while 
the  breeder  who  knows  removes  such  disqualifications. 
The  argument  will  not  hold  water  any  way  that  you  look 
at  it. 

Another  disqualifying  defect  that  some  breeders  want 
to  get  rid  of  is  foreign  colored  plumage  in  their  fowls  and 
the  same  argument  is  used  that  those  who  know  pull  such 
feathers  and  that  the  amateur  who  is  ignorant  leaves  them 
in  and  his  birds  are  disqualified.  There  is  just  one  way 
to  teach  the  amateur  and  that  is  by  experience.  If  his 
fowls  are  disqualified  for  a  defect  in  a  show,  if  he  is  hon- 
est, he  will  not  again  send  birds  to  a  show  room  that  have 
such  defect.  If  he  is  not  honest  he  will  soon  learn  to  pull 
the  stubs  and  the  down  and  take  his  place  beside  the  faker 
whom  we  are  trying  to  reach. 

The  Standard  of  Perfection,  to  my  idea  of  thinking,  is 
the  law  when  it  is  made  and  the  makers  should  stand  by 
it  after  that  law  is  created.  It  is  just  as  much  up  to  the 
members  of  the  American  Poultry  Association  to  see  that 
the  law  is  properly  enforced  as  it  is  to  lay  all  of  the 
blame  on  the  licensed  judges. 

Standard  disqualifications,  as  I  see  them,  are  defects  so 
serious  that  they  reproduce  themselves  in  the  progeny. 
If  that  be  true  then  they  should  remain  disqualifications 
in  the  Standard,  so  that  in  time  we  can  breed  all  such  de- 
fects out  of  our  fowls. 

Most  every  American  breed  of  poultry,  in  fact,  all  of 
them,  came  from  Asiatic  fowls.  Most  Asiatic  fowls  carry 
feathered  legs.  If  we  ever  hope  to  establish  varieties  of 
fowls  that  are  free  from  feathers  on  their  legs,  we  must 
refuse  to  breed  fowls  that  show  the  least  signs  of  such 
defects.  If  we  ever  hope  to  establish  a  breed  of  fowls 
free  from  "white"  ear  lobes,  then  we  must  refuse  to  breed 
fowls  with  the  least  taint  of  white  in  the  lobes.  If  we 
hope  to  breed  fowls  with  pure  white  ear  lobes,  then  we 
must  discard  red  ear  lobes  from  our  flocks. 

In  all  States  where  prohibition  is  found,  the  courts  and 
the  people  first  begin  to  fine  the  law  breakers,  and  too 
often,  those  who  break  the  law  consider  the  fines  no 
more  than  a  license  to  go  again  and  break  the  law,_  just 
so  long  as  they  can  make  it  pay  to  do  so,  but  the  minute 
that  the  courts  commence  to  "disqualify"  citizens  hy  lock' 
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ing  them  up  in  jails,  then  these  same  law  breakers  are 
convinced  that  the  people  mean  that  they  do  not  want  the 
law  broken.  That  is  the  spirit  of  the  disqualification  when 
it  says  that  so  much  red  in  a  Brown  Leghorn's  ear  lobe 
is  a  cutting  defect,  but  too  much  red  is  a  disqualification. 
Some  breeders  will  bring  fowls  into  the  show  that  are  so 
near  the  limit  that  score  card  judges  cut  them  so  hard 
that  they  are  unable  to  win  premiums,  but  these  same 
breeders  persist  (and  they  often  get  by  with  it)  and  finally 
they  bring  in  birds  with  enough  red  in  lobes  to  give  the 
judge  the  right  to  throw  their  fowls  out  of  the  show  room. 

If  we  give  the  breeder  the  least  leeway  in  the  matter 
of  defects,  the  judges  are  up  against  a  fight  wherever 
they  place  awards.  For  instance,  when  it  was  only  a  cut- 
ting defect  to  have  down  on  toes,  I  had  all  kinds  of  trou- 
ble with  exhibitors  who  would  call  stubs  down.  I  remem- 
ber one  instance  of  a  Barred  Rock  hen  having  a  feather 
on  its  leg  so  large  that  the  bars  showed  and  I  threw  it 
out  as  being  disqualified.  The  owner  threatened  a  pro- 
test, claiming  that  it  was  nothing  more  than  "down"  and 
that  I  had  no  authority  for  my  decision. 

There  is  no  halfway  business  when  it  comes  to  defects 
that  are  apt  to  reproduce  themselves.  We  must  settle 
that  fact,  and  when  we  do  find  that  certain  defects  are 
more  than  apt  to  come  in  the  progeny,  then  we  must  make 
such  things  disqualifications.  This  will  force  the  breeders 
to  get  such  defects  out  of  their  flocks.  When  side  sprigs 
on  comb  were  only  cutting  defects,  I  found  lots  of  them 
in  the  show  room,  but  since  they  became  disqualifications 
I  have  seen  very  few.  If  the  breeder  knows  that  certain 
things  are  disqualifications,  such  as  stubs  and  down, 
crooked  backs,  wry  tails,  side  sprigs,  etc.,  he  will  get  such 
birds  oflf  to  market  the  minute  that  they  are  broiler  age, 
and  thereby  give  his  well  marked  fowls  more  room  to 
grow  in.  If  disqualifications  are  taken  from  the  Stand- 
ard, the  breeder  will  carry  everything  through  to  matur- 
ity and  disqualifying  defects  will  increase  in  the  show 
room  and  the  different  breeds  and  varieties  will  go  back 
that  much.  I  can  remember  when  I  disqualified  many 
Rocks  for  white  in  ear  lobes,  yet  I  went  all  over  the 
whole  show  circuit  last  season  without  finding  one  Rock 
that  I  could  throw  out  of  competition  for  such  a  defect. 
If  the  Wyandotte  men  would  make  white  in  ear  lobes  a 
disqualification,  the  judges  would  be  saved  many  argu- 
ment when  they  pass  or  fail  to  pass  fowls  with  too  much 
white  in  their  lobes.  There  should  not  be  a  thing  left 
in  the  Stan'dard  that  leaves  room  for  an  argument.  The 
Standard  law  should  be  so  plain  that,  any  novice  could 
understand  it  the  minute  that  his  attention  was  called  to 
any  section. 

It  might  be  well  to  revise  the  disqualifications,  but  at 
this  writing  I  am  not  convinced  that  one  of  them  should 
be  left  out  that  we  have  today  in  the  Standard  of  Perfec- 
tion, but  being  originally  from  Alabama  instead  of  "Mis- 
souri," I  am  willing  to  listen  to  the  other  fellow's  argu- 
ment and  if  he  can  convince  me  I  am  ready  to  go  his  way. 


ADVERTISING  IN  THE  RIGHT  WAY  IS  BOUND 
TO  BRING  SUCCESS. 


Some  Valuable  Suggestions  on  Advertising  from  One  of 
Our  Oldest  Advertisers  Who  has  been  Successful  in 
Raising  and  Disposing  of  Thousands  of  Birds  to  Sat- 
isfied Customers  at  Good  Prices. 


ID 


By  Mrs.  J.  C.  Shofner. 

I  HIS  is  a  subject  that  should  be  as  well  con- 
sidered as  raising  the  stock  to  be  sold,  for  if 
one  has  the  very  best  and  the  buyer  does  not 
know  it,  he  might  as  well  just  have  market  birds 
or  animals  of  good  weight  and  sell  them  on  the 
market  at  market  prices;  but  I  always  advocated 
raising  the  best  of  everything,  both  in  plumage  and  size. 
Get  into  a  line  that  will  produce  both,  advertise  judiciously 
and  when  inquiries  come  answer  promptly,  representing 
stock  just  as  it  is,  with  no  powdering  or  painting,  so 
that  the  purchaser  can  see  the  bird  just  as  it  is,  and  by 
so  doing  one  will  avoid  dissatisfaction  with  their  custom- 
ers. Although  a  purchaser  should  allow  a  bird  a  chance 
to  get  straightened  out  after  being  cooped  for  a  long 
journey,  before  passing  judgment  or  criticising  too  severe- 
ly. Possibly  the  bird  has  been  confined  in  the  coop  in 
a  close  express  car  and  almost  smothered,  as  they  are 
many  times  so  crowded  with  other  express,  but  one  should 
never  feed  heavily  on  arrival,  but  water  with  good  fresh 
water  and  allow  them  to  graze  and  pick  up  gravel  for  sev- 
eral hour^  before  giving  them  a  full  ration.    This  gives 


the  bird  a  chance  to  get  back  to  its  former  condition,  as 
it  was  before  shipment,  and  gives  the  advertiser  an  op- 
portunity to  make  a  pleased  customer  of  the  purchaser. 

I  have  sold  hundreds  of  Mammoth  Bronze  turkeys  from 
my  advertisement  in  this  journal  and  have  had  only  a  few 
who  have  ever  put  in  a  complaint.  This  shows  that  I  am 
dealing  with  people  who  know  what  a  good  bird  is  and 
that  the  Industrious  Hen  goes  scratching  industriously 
in  the  best  of  soil. 

This  has  not  been  a  very  successful  year  for  raising  tur- 
keys and  I  fear  many  will  get  discouraged  and  quit,  but 
remember  we  don't  always  have  so  much  rain  and  dis- 
couragement. One  year  should  only  give  more  energy 
for  another.  I  get  discouraged  sometimes,  but  I  can't 
quit,  for  I  have  been  in  the  turkey  business  so  long  I  have 
customers  from  New  York  to  California  and  from  the 
Lakes  to  the  Gulf,  who  depend  on  me  for  their  best  blood 
from  year  to  year.  This  was  all  brought  about  by  ad- 
vertising right  and  representing  turkeys  just  as  they  were 
advertised  and  described  in  correspondence. 

SUCCESSFUL  SALESMANSHIP  IN  THE  POULTRY 

BUSINESS. 


Salesmanship  is  Just  as  Important  in  the  Poultry  Business 
as  any  Other  Line  and  Much  Depends  on  Your  Suc- 
cess as  to  the  Way  You  Sell  and  Satisfy  Your  Cus- 
tomers— It  is  Impossible  to  Build  up  a  Business  unless 
You  Satisfy  Your  Customers  and  Give  Them  a  Square 
Deal. 


By  EDWIN  BRICKERT. 

UCCESSFUL  salesmanship,  in  the  writer's  esti- 
mation, is  one  of  the  main  elements  to  poultry 
success.  What  profit  is  it  to  a  man  if  he  raise 
ever  so  many  chickens,  eggs  or  whatever  his 
product  may  be — what  profit  is  he  going  to 
expect  if  he  cannot  sell  that  product?  It  is 
universally  known  that  many  successful  business  opera- 
tions which  depend  on  the  resources  of  their  product  spend 
hundreds  of  dollars  for  the  services  of  salesmen.  Many 
send  their  salesmen  to  school;  others  give  them  corre- 
spondence courses,  and  all  this  goes  to  make  a  good  sales- 
man, so  that  their  goods  or  product  may  be  sold  in  the 
greatest  numbers,  and  for  the  desired  price.  Just  as  im- 
portant is  the  art  and  continued  cultivation  of  salesmanship 
to  the  poultry  breeder.  No  matter  how  small  are  the 
poultry  firm  or  corporation,  no  matter  how  large. 

In  selling,  and  in  building  up  a  firm  standard  of  sales- 
manship, the  seller's  chief  slogan  must  be  "satisfied  cus- 
tomers." These  are  a  breeder's  one  best  advertisement. 
If  a  genuine  and  efficient  salesman  acquired  an  unsatisfied 
customer,  he  makes  him  satisfied  as  soon  as  possible,  no 
matter  what  the  trouble  or  error  may  be.  The  writer  can 
easily  recall  several  instances,  when  trying  to  satisfy 
"kickers"  that  he  was  wrongfully  imposed  upon,  as  often 
is  the  case,  but  that  is  only  the  better  part  of  life  and 
must  be  considered  as  such  and  not  allowed  to  kill  the 
good  intention  to  rectify  complaints.  A  truly  successful 
salesman  will  never  leave  a  customer  unsatisfied.  Then, 
too,  if  my  suggestions  I  am  about  to  give  are  carefully 
followed  and  carried  out,  the  unsatisfied  customers  will 
be  few  and  far  between. 

The  old  axiom,  "Honesty  is  the  best  policy,"  works  no 
better  nor  fits  any  case  nicer  than  in  the  salesmanship 
of  poultry.  When  a  poultry  breeder,  either  veteran  or 
novice,  is  in  need  of  stock  or  eggs  and  scans  his  paper  or 
journal  for  advertisements,  he  will  invariably  buy  from 
the  man  who  has  the  reputation  for  honesty  and  reliability. 
When  a  breeder  or  his  salesman  who  is  noted  for  honesty 
and  square  dealing,  sells  to  a  customer,  that  is  going  to 
be  his  customer  forever,  and  probably  several  of  this  cus- 
tomer's friends  will  be;  but  let  a  "crook"  sell  to  a  man  once 
and  if  he  mistreats  his  buyer,  which  is  the  custom  of 
crooks,  every  customer  of  his  will  be  a  new  one.  I  chal- 
lenge any  man  of  the  poultry  world  of  the  broad  United 
States  to  show  me  a  breeder  or  firm  that  has  built  his 
business  to  any  standard  or  height  of  success  at  all  who 
is  not  noted  for  his  honesty  and  reliability. 

Crooks,  imposters  and  dishonest  men  may  have  apparent 
success  and  build  their  business  to  some  degree  of  height, 
but  sooner  or  later  it  will  fail  and  this  breeder  will  be 
seeking  a  job  for  two  dollars  per  day.  The  writer  is  able 
to  cite  dozens  of  just  such  identical  cases. 

Honesty  has  become  a  business  element  to  success.  I 
know  several  men  who  in  their  private  lives  will  stoop 
to  any  form  of  dishonesty  for  that  almighty  dollar.  Yet 
in  business  they  will  use  all  model  honest  methods  and 
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be  extremely  careful  not  to  misrepresent  the  least  min- 
ute detail,  because  they  know  they  must  do  this  to  be 
successful. 

To  anyone  who  is  contemplating  engaging  in  the  poul- 
try business,  no  matter  how  small  you  are  content  to  re- 
main or  how  high  you  may  wish  to  soar,  be  honest.  If 
you  are  the  worst  crook  in  existence,  be  honest.  Let 
honesty  be  your  foundation  rock.  Build  upon  it  firmly 
from  all  sides  and  you  will  be  very  apt  to  succeed. 

The  poultry  business  is  a  business  just  as  much  as  the 
mercantile  business  or  banking  business  and  if  success 
is  to  prevail  one  must  use  businesslike  methods  to  pro- 
mote or  carry  on  such  a  business.  It  is  my  experience 
that  nothing  will  add  better  results  to  rapid  salesmanship 
than  the  execution  of  businesslike  methods.  In  the  enu- 
meration of  these,  let  me  first  mention  advertising.  I  call 
advertising  the  keynote  of  salesmanship,  for  the  reason 
that  the  public  must  know  what  you  have  to  sell  if  you 
expect  to  sell  it.  It  would  be  easy  for  me  to  write  a  whole 
page  on  advertising,  but  it  is  only  my  intention  here  to 
mention  the  necessity  of  it.  Like  every  other  phase  of 
business,  judgment  and  headwork  must  be  used  in  this. 
Do  not  spend  all  the  money  you  have  for  an  advertise- 
ment; neither  have  one  so  small  it  cannot  be  seen.  Judg- 
ment should  be  used  here  to  spend  your  money  in  propor- 
tion to  the  number  of  birds  you  have  to  sell  and  the  price 
.  you  expect  to  receive  for  them.  Any  business  breeder 
subtracts  his  advertising  expense  from  the  profit  of  the 
bird  sold,  and  this  expense  should  not  be  greater  than 
the  profit.  Of  course,  a  breeder  can  afiford  more  advertis- 
ing in  selling  $10.00  birds  or  eggs  than  $1.00  ones.  Care 
should  also  be  executed  to  see  that  these  advertisements 
are  well  written,  to  the  point,  no  more,  and  placed  in  the 
proper  journals  that  will  reach  the  people  that  desire 
your  product. 

The  next  item  I  wish  to  mention  here  is  the  treatment 
of  your  customers.  Many  customers  are  either  made  or 
lost  by  the  treatment  they  receive  from  the  seller.  I  do 
not  mean  to  flatter  them  and  spread  a  lot  of  useless 
"salve"  but  kind,  courteous  gentlemanly  treatment  will 
gain  and  retain  many  a  customer.  This  must  be  prac- 
ticed both  in  correspondence  and  in  personal  visits.  In 
correspondence  with  j^our  customers,  no  matter  how  their 
feelings  may  get  ruffled  or  how  mean  and  impudent  they 
may  talk,  if  you  are  a  conservative  business  man  with  the 
right  kind  of  a  head,  you  will  hold  your  temper  and  con- 
tinue to  talk  like  a  gentleman.  Any  man's  character  may 
be  judged  by  the  letter  he  writes. 

Then,  on  the  personal  visits  of  the  buyer  to  your  farm, 
courtesy  must  be  put  into  effect.  If  you  live  out  of  town 
and  your  visitor  is  to  come  in  on  the  train,  you  should 
meet  him  at  the  depot  and  take  him  back  with  just  as  much 
courtesy  and  politeness  if  he  buys  $10,000  worth  of  your 
property,  or  if  he  doesn't  buy  a  thing.  Of  course,  in  this 
matter  you  cannot  drive  ten  miles  to  get  a  man  to  sell 
him  a  $1.00  rooster,  as  you  will  have  used  your  profit  up 
in  the  livery  business.  Judgment  must  be  used  and  this 
branch  of  courtesy  handled  accordingly.  If  your  customer 
happens  to  be  at  your  place  at  mealtime,  do  not  send  him 
to  a  restaurant  or  if  he  has  to  remain  in  town  all  night 
to  inspect  your  stock  or  complete  a  deal  the  next  day, 
never  advise  him  as  to  the  best  hotel,  but  treat  him  as 
one  of  your  own  family  or  an  honored  guest  and  do  not 
be  afraid  of  wasting  too  much  hospitality. 

In  conclusion  on  the  subject  of  courtesy,  never  be  afraid 
of  spending  too  much  on  a  customer,  either  real  or  pros- 
pective. Be  just  as  pleasant  and  as  kind  when  he  says 
"no"  as  "yes."  This  will  add  greatly  to  your  success  in 
salesmanship.  In  discussing  our  other  business  methods 
we  must  not  omit  the  subject  of  correspondence.  Sup- 
pose you  are  in  quest  of  either  breeding  stock  or  eggs  and 
you  write  to  six  or  eight  different  breeding  establishments 
asking  for  prices  and  particulars.  Some  of  your  letters 
are  answered  promptly.  They  are  sent  out  on  a  good 
.  quality  of  paper,  with  a  neat,  attractive  and  appropriate 
letterhead,  written  with  a  typewriter  and  in  a  clean,  neat 
courteous  and  instructive  manner.  The  writer  writes  to 
the  point  and  then  closes.  He  gives  all  the  necessary  in- 
formation, describes  his  fowl  in  detail  and  does  not  bother 
with  a  lot  of  useless  "dope"  about  the  weather  or  the 
war  or  his  present  or  past  prosperity.  While  your  other 
letters  are  answered  so  long  after  you  had  written  them 
that  you  had  forgotten  you  had  ever  written.  The  writ- 
ing is  done  with  pencil  and  even  the  most  educated  can 
hardly  read.  Words  are  misspelled,  no  capital  letters  are 
used,  and  punctuation  is  unthought  of.  The  writer  does 
not  go  into  detail  about  his  bird,  but  says  he  is  "fine," 


A  prize  winning-  Rhode  Island  White— bred  and  owned  by 
Mrs.  C.  M.  Vertrees,  Cecelia,  Ky. 

of  "the  best,"  and  all  he  says  is  that  he  will  sell  you  a 
rooster  or  a  hen  for  $1.00  or  $5.00,  or  whatever  the  case 
may  be.  Which  man  will  you  be  apt  to  buy  from?  Let 
this  illustration  guide  your  actions.  If  a  person  is  ignor- 
ant as  to  the  kind  of  a  letter  that  will  appeal  to  his  pros- 
pective buyers,  let  him  write  a  letter  of  inquiry  to  a  num- 
ber of  other  breeders,  asking  them  for  prices  and  descrip- 
tions and  when  he  receives  their  replies  he  can  imitate  the 
one  that  appeals  to  him  most.  As  a  rule,  what  appeals  to 
you  will  appeal  to  the  next  man. 

If  you  will  pardon  a  personal  illustration  I  can  give 
you  one  that  illustrates  my  case  a  little  more  to  the  point. 
A  few  weeks  ago  I  wrote  to  a  man  in  a  certain  town  in 
answer  to  an  advertisement  he  had  of  a  Berkshire  boar. 
A  few  weeks  later  I  received  a  reply  from  a  different 
town  than  the  one  to  which  I  had  written  him.  To  begin 
with,  my  name  on  the  envelope  was  misspelled;  then  after 
I  had  figured  out  with  great  difficulty  the  contents  of 
the  letter,  I  learned  the  boar  was  of  a  certain  popular 
pedigree.  On  the  following  day  I  received  another  letter 
from  the  same  man  saying  that  he  had  made  a  mistake  as 
to  the  pedigree  of  the  boar,  that  it  was  different  from  what 
he  had  told  me  in  the  first  letter  and  of  an  fentirely  different 
strain,  "but  he  is  a  good  boar  all  the  same,"  concluded  the 
seller.    Did  I  buy  the  boar? 

Let  us  remember  then  that  our  corespondence  is  one 
of  the  main  assets  to  successful  salesmanship. 

Again,  as  to  the  treatment  of  customers,  I  wish  to 
mention  a  few  facts  as  to  their  personal  visits.  As  said 
above,  too  much  kind  and  courteous  treatment  cannot  be 
given.  Talk  to  them  like  a  gentleman  and  take  an  inter- 
est in  their  affairs  and  welfare.  In  showing  them  your 
stock,  show  the  best  first.  If  you  have  some  sick  or  dis- 
eased or  in  any  way  undesirable  specimens,  it  will  be  well 
to  have  them  numbered  with  the  unseen.  Find  out  first 
what  your  customer  wants  and  talk  to  him  in  that  line 
only.  Don't  waste  time  talking  about  things  he  cares 
nothing  about.  Figuratively  speaking,  find  his  weak  spots 
and  strike  these  and  with  all  your  force;  in  other  words, 
find  out  the  points  in  which  he  is  interested,  and  talk 
from  that  standpoint.  Show  him  the  advantages  of  his 
selection  and  convince  him  he  is  in  the  right — if  he  is. 
Get  your  buyer's  confidence;  don't  let  him  think  you  are 
trying  to  put  one  over  on  him.  Do  not  keep  him  con- 
stantly on  his  guard,  but  relieve  him;  make  him  feel  easy; 
make  him  feel  as  though  his  interests  are  yours — then 
you  will  succeed. 
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Another  very  important  factor  is  the  appearance  of  your 
place— your  headquarters  where  you  invite  your  buyers  to 
come?  Is  this  up-to-date?  Does  it  look  prosperous  and 
like  it  was  operated  by  a  business  man,  or  is  it  a  slovenly, 
run-down,  dirty  place  which  reminds  one  of  the  remote 
abode  of  an  Irish  widow?  Let  the  sense  of  art  mingle 
with  your  buildings  and  equipment.  Have  your  houses 
painted,  neatly  built  and  properly  located.  If  you  have 
quite  a  number  have  them  placed  with  some  system  and 
built  on  a  uniform  order.  Let  the  entire  surroundings 
including  yourself  attain  the  air  of  prosperity  and  not 
shiftlessness.  If  your  birds  are  money-makers  for  you, 
they  will  be  for  their  next  owner,  but  if  he  sees  they  do 
nothing  for  you,  he  is  inclined  to  think  they  won't  for 
him. 

Another  very  important  factor  for  future  business  is 
the  prompt  attention  to  all  orders.  On  receipt  of  a  mail 
order  it  is  a  good  plan  to  acknowledge  the  remittance  at 
once  and  express  thanks  for  the  same.  State  in  this  when 
the  article  will  be  shipped,  and  ship  when  you  say  you 
will.  This  shipment  should  also  be  made  as  soon  as  pos- 
sible. I  know  at  several  times  when  I  bought  stock  I 
received  a  letter  saying,  "I  shipped  a  certain  day  and  he 
will  arrive  in  a  day  or  two."  The  day  of  arrival  presents 
itself  and  it  is  "chickenless"  as  far  as  my  order  is  con- 
cerned. I  wait  patiently  for  several  days  and  after  exer- 
cising a  great  deal  of  anxiety  and  worry  and  nearly  wear- 
ing out  the  telephone  line  between  my  house  and  the  ex- 
press office,  I  write  him  again,  only  to  learn  that  he  was 
very  busy  and  will  ship  some  other  day,  and  in  some  cases 
he  does  not  arrive  on  or  any  ways  near  his  second  ap- 
pointed day  of  arrival.  Did  I  ever  buy  from  that  man 
again? 

Then  as  previously  mentioned,  if  this  bird  is  unsatis- 
factory, take  him  back.  Any  and  every  breeder  should 
make  this  guarantee  if  he  is  a  success — namely,  "satisfac- 
tion." This  means  that  if  the  customer  desires,  refund  the 
money,  but  keep  sweet  tempered,  try  to  sell  him  again. 
Or,  if  you  do  not  want  to  have  anything  more  to  do  with 
him,  keep  this  to  yourself. 

A  successful  salesman's  interest  in  his  sale  does  not  close 
with  the  shipment  of  his  birds  or  eggs,  but  his  interest 
with  this  customer's  welfare  should  ever  exist.  At  any 
time  when  you  can  be  of  any  help  to  j^our  buyer,  as  to  giv- 
ing him  advice,  do  not  hesitate  to  do  so.  Whenever  you 
notice  your  salesmanship  is  lacking,  whenever  something 
is  wrong,  study  the  traits  and  characteristics  of  some  suc- 
cessful salesman.  Write  to  him  an  inquiry  for  some  stock 
and  watch  his  methods.  The  same  methods  that  render 
one  man  successful  in  most  cases  will  another,  if  rightly 
applied. 


WHAT  ARE  FAIR  PRICES  FOR  STOCK  AND  EGGS? 


Remember,  in  Purchasing  it  is  Impossible  to  Buy  Any- 
thing Good  at  a  Cheap  Price — Look  Over  Your  Market 
and  if  You  Find  What  You  Want,  Expect  to  Pay  Well 
for  It. 


By  E.  H.  Hoffman,  LaCrosse,  Wis.,  in  Poultry  Post. 

HERE  has  always  been  a  question  in  the  minds 
of  many  as  to  what  is  a  fair  price  for  Standard 
bred  stock  and  for  eggs  for  hatching  from  a 
strain  of  birds  that  have  been  bred  from  exhibi- 
tion stock  or  from  high  class  breeders.  It  has 
often  been  said  that  an  article,  no  matter  what 
it  might  be,  is  worth  all  one  can  get  for  it,  or,  in  other 
words,  it  depends  largely  upon  how  badly  the  purchaser 
may  want  it.  There  is  some  truth  in  this  statement,  but 
when  dealing  in  poultry  there  should  be  some  stipulated 
price  which  ought  to  govern  the  buyer  as  well  as  the  seller. 
Those  who  have  been  breeding  high  class  poultry  for  any 
length  of  time  will  agree  with  me  when  I  say  that  there 
are  altogether  too  man}'  prospective  buyers  who  expect 
too  much  for  their  monej^  They  expect  to  buy  a  bird 
that  is  almost  perfect  for  the  price  of  a  mere  breeding  bird. 
They  write  to  an  advertiser  and  give  a  description  of  a 
certain  bird,  probably  copy  the  same  from  the  American 
Standard  of  Perfection  when  making  their  inquiry,  and 
invariably  such  letters  wind  up  like  this:  "From  the  de- 
scription that  I  have  given  you  will  imdoubtedly  know 
what  kind  of  a  bird  I  want.  Kindly  quote  me  j^our  lowest 
price."  Here  we  have  prospective  "buyers"  who  write 
for  prices  but  I'll  wager  a  dollar  against  a  doughnut  that 


they  would  not  pay  over  a  dollar  or  two  dollars  apiece  on 
a  bet.  It  is  strange  that  some  people  are  willing  to  pay 
a  fair  price  for  some  things  but  when  it  comes  to  paying 
only  a  reasonable  price  for  thoroughbred  poultry  they 
think  they  are  being  held  up  and  robbed.  Not  long  ago 
I  had  occasion  to  talk  to  a  gentleman  who  had  a  fair 
flock  of  Minorcas,  although  he  had  never  made  a  business 
of  showing  them  at  the  poultry  shows.  Nevertheless  he 
had  good  luck,  for  which  he  had  paid  a  good  price.  Hav- 
ing raised  quite  a  lot  of  young  birds  and  not  being  adver- 
tised outside  his  own  town,  he  decided  to  dispose  of  some 
of  his  old  hens  and  inquired  from  his  butcher  what  he 
would  pay  for  them.  He  was  informed  by  the  butcher 
that  he  would  pay  fifteen  cents  per  pound  live  weight.  In 
the  meantime  one  of  his  neighbors,  who,  by  the  way,  had 
always  raised  nothing  but  common  mongrels,  heard  that 
some  of  these  Minorcas,  which  his  neighbor  had  paid  a 
fair  price  for,  were  to  be  sold  to  the  butcher.  He  im- 
mediately called  and  said  it  was  too  bad  to  sell  "those 
fine  hens  to  the  butcher"  and  asked  what  they  were  worth. 
Upon  being  informed  that  the  butcher  had  offered  fifteen 
cents  a  pound  and  learning  that  some  of  the  hens  weighed 
from  seven  to  eight  pounds  each,  he  kicked  on  the  price 
and  thought  that  he  was  being  robbed.  Imagine  a  fellow 
who  wanted  to  buy  thoroughbred  birds  at  less  than  they 
would  bring  at  the  butcher  shop.  Those,  however,  are  the 
conditions  and  it  shows  how  small  some  people  can  be. 
This  man  knew  that  Minorcas  were  better  than  the  stock 
that  he  had,  but  he  wanted  it  for  nothing. 

It  is  impossible  to  buy  anything  good  at  a  cheap  price. 
No  matter  if  it  be  a  suit  of  clothes,  a  pair  of  shoes,  a  piano, 
a  piece  of  beefsteak  or  only  a  chicken.  There  are  good 
ones  and  poor  ones  of  everything  and  in  buying  an  article 
one  gets  just  exactly  what  he  pays  for.  If  you  want  a 
suit  of  clothes  made  of  cotton  and  out  of  date,  it  can  be 
had  at  a  cheap  price.  The  same  may  be  said  of  an  over- 
coat, and  a  pair  of  shoes  made  of  common  leather  is  not 
worth  as  much  as  one  made  of  finer  material.  Cheap  stuff 
is  expensive  at  any  price,  whether  it  be  an  article  of  wear- 
ing apparel  or  food  or  live  stock.  Why  is  it  that  some 
people  say,  "Oh,  well  a  chicken  is  a  chicken  and  all  I  care 
for  is  the  eggs.  A  thoroughbred  chicken  will  lay  no  more 
eggs  than  one  of  those  ones,"  and  at  the  same  time  they 
are  trying  to  get  some  of  "those  fancy  chickens"  at  even 
less  than  market  price. 

Those  of  us  who  are  in  the  poultry  business  know  what 
a  good  bird  is  worth  because  we  have  all  paid  for  them. 
We  also  know  that  a  real  good  bird  is  an  exception  rather 
than  the  rule  and  when  we  get  one  it  is  worth  more  than 
the  ordinary  kind.  Further  than  that,  we  know  that  a  per- 
fect bird  never  has  been  raised  and  never  will  be,  but 
still  many  a  prospective  buyer  insists  upon  asking  for  a 
perfect  bird  at  the  lowest  possible  price.  I  do  not  say 
that  all  who  write  for  prices  are  looking  for  something 
for  nothing,  but  to  those  who  intend  to  purchase  stock 
this  fall  I  want  to  say  that  an  exhibition  bird  cannot  be 
bought  for  the  same  price  that  a  common  bird  will  bring. 

In  conclusion  I  will  say  that  I  am  not  making  a  set 
price  for  birds,  more  than  to  impress  upon  the  minds  of 
the  readers  that  stock  that  comes  from  a  line  of  winners 
is  worth  big  prices  and  those  who  want  to  buy  such  birds 
ought  to  be  willing  to  pay  for  them.  In  the  long  run  it 
pays  to  get  the  best  even  if  the  original  cost  is  what  may 
be  considered  a  trifle  high. 
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New  Specialty  Journal  Launched. 


WE  understand  that  a  new  spe- 
cialty journal  is  to  be  launch- 
ed at  Waverly,  Iowa,  and  is 
to  be  known  as  the  Leghorn  World. 
It  is  to  be  a  monthly  publication  de- 
voted only  to  the  Leghorn  family  and 
the  first  issue  will  appear  in  August. 
We  wish  this  new  paper  the  best  of 
success  and  hope  that  the  Leghorn 
breeders  will  patronize  it  so  as  to 
make  it  a  strong  specialty  paper.  This 
kind  of  poultry  paper  as  well  as  oth- 
ers can't  possibly  exist  unless  it  re- 
ceives the  proper  co-operation  from 
the  poultry  breeders. 


The  Gadsden  (Ala.)  Show. 

THE  Etowah  Poultry  Association 
of  Gadsden,  Ala.,  will  hold  their 
next  show  December  6-9,  1916, 
which  promises  to  be  the  largest  and 
best  show  ever  held  by  this  associa- 
tion. F.  J.  Marshall,  of  College  Park, 
Ga.,  will  place  the  awards  by  the  score 
card  system.  Write  J.  N.  Bellenger, 
Gadsden,  Ala.,  for  particulars  and 
premium  list,  which  will  be  ready  for 
mailing  in  a  few  weeks. 


And  We  Continue  to  Lead. 


IT  is  our  desire  and  ambition  to  make 
the  Industrious  Hen  the  leading 
poultry  paper  covering  the  South- 
ern States  and  when  we  receive  such 
letters  as  the  one  printed  below  from 
the  Havana  Poultry  Remedy  Com- 
pany, of  Havana,  111.,  it  makes  us  feel 
as  though  we  are  gradually  reaching 
the  goal  we  have  strived  for  years  to 
reach.  The  Industrious  Hen  at  this 
time  is  stronger  in  circulation  and 
standing  than  any  other  paper  pub- 
lished in  the  South  and  this  is  the 
reason  she  always  pulls  such  good  re- 
sults for  her  advertisers.  The  letter 
follows: 

Havana,  111.,  July  18,  1916. 
The  Industrious  Hen, 
Louisville,  Ky. 

Gentlemen:  Inclosed  find  copy  for 
two-incii  ad  for  August  issue  of  your 
publication.  Wish  to  say  that  we  have 
filled  several  orders  for  "Nox-Pox" 
since  writing-  you  last  and  without  ex- 
ception they  mentioned  the  Industrious 
Hen.  We  are  carrying  ads  in  three 
Southern  journals  so  we  congratulate 
you  upon  getting  us  the  best  results  so 
far.  We  are  inclosing  some  reading 
matter  which  you  kindly  offered  to  run 
in  addition  to  ad.  Yours  very  truly, 
Havana  Poultry  Remedy  Co. 

Per  F.  S.  Tarbill,  President. 

The  above  letter  is  splendid  proof 
of  what  the  Industrious  Hen  can  do 
for  you.  You  should  not  delay  get- 
ting your  copy  started  in  another  is- 
sue. September  is  the  month  when 
all  the  poultry  shows  and  State  fairs 
start  all  over  the  country.  The  de- 
mand for  breeding  and  exhibition 
birds  will  be  greater  than  was  ever 


known  and  to  start  your  copy  now 
and  continue  you  are  sure  to  find  a 
ready  market  for  your  surplus  stock. 

Save  feed  and  time  by  disposing  of 
your  birds  early  at  good  prices.  Do 
not  wait  until  early  winter  to  start 
your  advertisement,  but  get  in  touch 
with  us  now  and  let  us  figure  with 
you  for  your  coming  season's  adver- 
tising. We  have  a  special  proposition 
to  make  you  that  we  know  will  inter- 
est you. 


Andrews'  Barred  Rocks. 


WE  are  just  in  receipt  of  the 
handsome  twelve-page  circular 
of  O.  B.  Andrews,  Chattanooga, 
Tenn.,  breeder  of  the  world  famous 
Premier  Efficiency  strain  Barred  Ply- 
mouth Rocks.  It  is  printed  in  two 
colors  and  illustrated  with  many 
views  of  his  plant  and  birds  that  have 
won  at  the  largest  and  best  shows 
from  coast  to  coast.  We  are  anxious 
to  have  all  of  our  readers  secure  a 
copy  of  this  attractive  circular  and  if 
you  will  write  Mr.  Andrews  and  men- 
tion the  Industrious  Hen,  a  copy  will 
be  sent  you  free.  If  you  are  in  the 
market  for  high  class  Barred  Rocks, 
write  him  your  wants  and  we  can  as- 
sure all  of  our  readers  that  the  treat- 
ment and  service  they  receive  from 
him  will  be  perfectly  satisfactory  and 
you  will  get  a  square  deal  or  your 
money  back. 

Big  Poultry  Show  at  Kentucky  State 
Fair. 


DO  not  forget  the  date  of  the  Ken- 
tucky State  Fair  which  is  Sep- 
tember 11-16.  This  will  be  one 
of  the  largest  and  best  State  fairs 
held  in  the  South  and  the  poultry 
show  is  always  one  of  the  leading  at- 
tractions. H.  A.  Pickett  and  Henry 
Dipple  have  been  engaged  to  place  the 
awards  and  E.  W.  Hoke  will  judge  the 
pigeons. 

The  show  will  have  uniform  coop- 
ing which  will  be  furnished  free  to 
all  exhibitors.  The  poultry  building 
will  accommodate  about  2,500  birds 
and  from  the  interest  that  is  being 
shown  by  breeders  and  exhibitors  all 
over  the  country  the  coming  show  will 
be  the  largest  ever  held  at  the  Ken- 
tucky State  Fair.  The  competition 
has  always  been  strong  and  anyone 
that  can  come  here  and  make  a  good 
showing  with  a  string  of  their  birds 
wil  find  it  a  splendid  investment  from 
an  advertising  standpoint. 

We  would  like  to  see  every  breeder 
in  the  South  send  a  string  of  their 
best  birds  to  this  show.  It  will  mean 
a  lot  to  you  in  helping  you  dispose  of 
your  surplus  stock  and  eggs  during 
the  coming  season.  Be  sure  to  write 
to  the  secretary  and  get  a  copy  of  the 
premium  list  and  entry  blanks  and 
plan  to  send  a  string  of  your  best 


birds.  Address  W.  J.  Gooch,  secre- 
tary, sixth  floor.  Republic  building, 
Louisville,  Ky.,  or  A.  W.  Haller,  su- 
perintendent. 103  W.  Market  street, 
Louisville,  Ky. 


For  Self-Protection. 


A MOVEMENT  is  on  foot  by  the 
poultry  publishers  wliich  mdy  de- 
velop into  an  organization  of 
some  kind  for  their  mutual  protec- 
tion. It  is  possible  that  the  members 
of  the  poultry  press  will  get  together 
at  Cleveland  next  month  and  agree  upon 
some  plan  whereby  our  fraternity  may 
be  better  protected  against  the  sharps 
and  professional  "dead-beats"  that  in- 
fest the  field  today.  A  score  or  more 
have  declared  themselves  in  favor  of 
the  idea,  and  it  is  hoped  that  action 
may  be  taken.  Such  an  organized  ef- 
fort can  only  result  in  much  good  and 
will  not  benefit  the  publisher  exclu- 
sively, but  protect  the  thousands  of 
readers  from  the  sharks  who  creep  in- 
to our  columns  at  times  in  spite  of  us. 

Of  course  there  are  some  members  of 
the  fraternity  who  will  continue  to 
measure  everything  by  tlie  dollar  sign, 
regardless  of  the  fact  that  their  read- 
ers may  be  paying  toll  at  the  hands  of 
a  faithful  advertiser.  However  ninety- 
nine  per  cent  of  the  present  day  pub- 
lishers are  looking  more  to  the  protec- 
tion of  their  readers  by  a  more  strict 
censorship  of  their  bookings. 

The  Journal  has  for  some  time  fol- 
lowed a  plan  of  its  own  whereby  the 
names  of  all  delinquent  advertisers 
were  published,  thus  warning  both  our 
readers  and  our  brother  publishers.  For 
example  during  the  past  five  months  a 
certain  corporation  succeeded  in  plac- 
ing their  advertisement  in  twenty- 
seven  different  poultry  journals;  it  be- 
ing learned  later  that  said  concern  were 
N.  G.,  and  not  giving  value  for  cash 
received.  Tiie  Journal  canceled  its 
contract  with  this  advertiser  some  time 
ago  and  published  the  fact,  yet  today 
we  still  see  this  same  advertising  car- 
ried in  many  journals.  One  leading 
general  poultry  magazine  and  our  own 
little  specialty  magazine  being  the  only 
ones  to  our  knowledge  to  learn  of  this 
fake  firm  and  cancel  them  before  many 
readers  had  been  stung.  All  such  ex- 
amples show  the  need  of  an  organized 
effort  of  some  description  for  the  mu- 
tual protection  of  tlie  publishers;  or,  at 
least,  of  those  who  hold  any  considera- 
tion for  either  their  readers  or  fellow- 
editors.  Let's  get  together. — National 
Barred  Rock  Journal. 

There  must  be  something  done  to 
eliminate  the  crooks  and  dishonest 
advertisers  from  our  columns  and  the 
only  way  to  stop  it  is  for  the  pub- 
lishers to  form  an  organization  among 
themselves  and  carry  no  copy  that  is 
doubtful.  Know  that  they  are  hon- 
est and  rclinble  breeders  and  men  who 
will  treat  our  readers  fair  and  square 
in  ever}'  deal  and  also  know  that  they 
will  pay  their  advertising  bills.  It  is 
our  honest  belief  that  any  poultryman 
who  will  not  pay  his  advertising  ac- 
count is  a  dishonest  breeder  and  will 
defraud  our  readers. 

We  have  a  list  of  advertisers  who 
have  used  the  Industrious  Hen  and 
we  find  it  impossible  to  collect  our 
mone}'  from  them.  We  will  gladly 
send  this  bst  to  any  poultry  or  agri- 
cultural publication  who  will  write  us. 
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Under  thi*  heading  "  Pick  Ups  Here  and  Thfire,"  we  will  give  our  readers  each  month  clipinnefl 
from  our  exchanges  that  we  think  will  interest  them. 


American  Cornish  Club  Annual. 


WE  are  jiist  in  receipt  of  the  1916 
Annual  of  the  American  Corn- 
ish Club  sent  us  by  Jno.  W. 
Ward,  Jr.,  secretary-treasurer  of  this 
progressive  club.  It  contains  116 
pages  and  is  full  of  good  live  reading 
matter  which  is  of  vital  interest  to 
every  Cornish  breeder  in  the  United 
States  and  Canada. 

The  American  Cornish  Club  at  the 
present  time  has  something  like  500 
members  of  which  175  have  been  se- 
cured since  January  1,  1916.  We  urge 
every  reader  of  the  Industrious  Hen 
who  is  breeding  this  variety  and  who 
are  not  members  to  join  at  once  and 
■  help  boost  the  good  work  along  still 
faster. 

The  next  club  show  will  be  held  at 
the  Boston  show,  January  9-13.  1916. 
The  judges  have  already  been  an- 
nounced— W.  H.  Card  and  Jno.  W. 
Ward,  Jr.  We  hope  to  see  more  Corn- 
ish breeders  in  the  South  in  the  fu- 
ture, as  this  English  bird  has  merit 
that  should  be  recognized  more  by 
poultry  fanciers. 

I  ■  ^  

I  Buy  the  Best. 

\   

I     When  buying  purebred  fowls  do  not 
;  seek   culls,   but  endeavor   to  secure 
those  that  are  good.    A  cull  may  have 
!  some  fault — may  be  lacking  in  hardi- 
ness or  may  have  been  tried  with  un- 
I  satisfactory  results.     It  will  always 
;  be  an  advantage  to  visit  the  breeder 
I  and  make  a  selection  rather  than  or- 
'I  der  by  mail,  unless  the  breeder  is 
i  known  as   one  who  is   reliable  and 
I  whose  stock  is  first  class.  Sometimes, 
however,  a  cull  is  simply  not  a  show 
bird;  in  which  case  it  may  be  equal 
to  any  in  the  flock  in  other  respects. 
— Poultry  Herald. 


Farm  Poultry  Suspends  Publication. 


News  has  been  received  that  Farm 
Poultry,  Boston,  Mass.,  has  suspended 
publication.  John  H.  Robinson,  edi- 
tor and  owner,  it  is  understood,  says 
that  business  has  been  poor,  and  that 
this  condition  was  made  worse  by  an 
accident  which  disabled  both  himself 
and  his  son. 

Farm  Poultr}'  was  established  in 
1889,  and  for  several  j^ears  has  been 
in  the  front  rank  in  Eastern  poultry 
circles.  Mr.  Robinson  has  been  edi- 
tor of  the  publication  for  about  the 
past  fifteen  years,  but  onlj'^  a  few  years 
ago  secured  controlling  interest  in  the 
company. — Poultry  Success. 


The  Pure  Breeds. 


The  poultry  industry  is  more  evenly 
distributed  than  any  other.  There  is 
no  limit  to  the  demand  for  poultry, 


not  only  for  that  which  comes  from 
farms,  but  of  pure  breeds.  Within 
the  last  twenty  years  there  have  been 
more  attention  given  the  breeding  of 
poultry  than  during  any  previous  fifty 
years,  and  the  more  the  people  be- 
come familiar  with  the  value  of  poul- 
try as  a  source  of  profit,  the  greater 
the  demand,  the  larger  the  profits  and 
the  wider  the  field  of  operations. 
There  is  not  a  city,  town,  village  or 
hamlet  that  does  not  possess  some 
specimens  of  the  feathered  tribes,  and 
the  breeders  have  done  much  to  in- 
crease the  interest.  It  cost  but  little 
to  begin  with  a  small  flock  of  pure 
breeds,  and  they  multiply  rapidly. — 
Poultry  Record. 

High  Prices  to  Continue. 


The  high  prices  of  poultry  meat 
and  eggs  will  continue  indefinitely. 
This  prediction  is  supported  by  the 
report  of  the  Department  of  Agricul- 
ture, on  the  supply  and  demand  of 
meats. 

Poultry,  as  well  as  eggs,  are  used 
largely  as  a  substitute  for  meats — 
hence  the  close  relationship.  The 
government  finds  that  high  meat 
prices  prevail  throughout  the  world. 
One  reason  for  this  is  the  fact  that 
production  has  failed  to  keep  pace 
with  the  increase  in  population.  Oth- 
er contributor}-  causes  given  are  the 
increased  cost  of  production  and  di- 
minishing purchasing  power  of  the 
mone}^  unit. 

An  interesting  feature  of  the  situa- 
tion in  the  United  States  is  that  while 
the  production  of  meat  is  on  the  in- 
crease, it  is  not  yet  proportionate  to 
the  growth  of  population.  While 
holding  out  little  or  no  hope  for  a 
lowering  of  meat  prices  in  the  near 
future,  the  report  says  that  there  prob- 
ably will  be  a  gradual  prowth  and  ex- 


pansion in  the  world's  production  of 
beef,  mutton  and  pork  which  may  or 
may  not  equal  the  rate  of  increase  of 
mcat-cating  population. 

The  available  supply  of  meat  in 
this  country  would  be  much  greater, 
the  report  states,  were  it  not  for  the 
enormous  losses  caused  by  disease 
and  exposure.  In  the  past  sixteen 
years,  it  is  estimated  that  about 
1,475,000  cattle  have  died  annually 
from  disease  and  approximately  1,- 
500,000  from  exposure.  In  1909,  at 
least  7,000,000  hogs  died  of  cholera.— 
National  Barred  Rock  Journal. 


Examinations  for  Judges. 


An  amendment  is  to  be  presented 
at  the  Cleveland  meeting  of  the  A.  P. 
A.  to  change  the  present  method  of 
licensing  judges  so  that  they  will  be 
required  to  pass  an  examination.  This 
is  a  good  idea,  Ave  believe  will  be  gen- 
erally admitted,  if  it  can  be  satis- 
factorily carried  out,  and  possibly  the 
only  way  to  find  this  out  is  to  try  it. 
It  is  further  stated  that  an  amend- 
ment to  this  amendment  will  be  of- 
fered requiring  present  judges  to  pass 
an  examination  also.  There  is  some 
doubt  about  the  legality  of  a  proposi- 
tion of  this  kind  and  it  may  be  that 
the  object  of  this  amendment  is  mere- 
ly to  aid  in  defeating  the  other  amend- 
ment. Judges  will  hardly  object  to 
this  amended  amendment  openly  as  it 
might  be  construed  that  they  were 
afraid  they  could  not  pass  an  exam- 
ination. However,  one  thing  is  cer- 
tain, if  the  amended  amendment  is 
passed,  no  licenses  should  be  handed 
to  a  few  favored  judges  on  a  silver 
platter,  as  has  been  done  under  the 
present  system. — Poultry  Record. 


Fogg's  S.  C.  White  Leghorns 

Bred  to  lay.   Get  our  special  prices  on 
breeders  and  cockerels. 

N.  V.  FOGG,      Box  4250      Mt.  Sterling.  Ky. 


THE  "OK"  POULTRY  JOURNAL 

Published  on  the  15th  of  each  month. 
Subscription,  one  year,  25  cents; 
three  years,  50  cents.  Advertising 
rates  on  request.  24  to  48  pages 
monthly.     Sample  copy  free. 

THE  "OK"  POULTRY  JOURNAL. 
Box  I  Mounds,  Okla. 


— ROSE  COMB  REDS= 

Eggs  half  price  for  balance  of  season.  A  few  high  class  breeders  cheap  to 
make  room.   Get  our  prices  before  you  buy.   No  sale  unless  you  are  satisfied. 

MRS.  H.  R.  MJSZ  S.  SON  Box  I.  H.  Cccillan,  Ky. 


CALHOIN'S  S.  C.  WHITE  LEGHORNS 

You'll  be  proud  of  the  vigor,  beauty  and  EGG  RECORD  of  your  stock  if 
"Woodland  Bred."  Summer  sale  high  quality  cocks,  yearling  hens  and  this 
season's  pullets  hatched  February  to  May.  at  prices  that  move  them  quickly. 
Our  young  cockerels  can't  be  beat  as  to  price  and  quality.    Write  us  now. 

WOODL/\l\D  POULTRY  FARM,    MORRISTGWINI,  TEMN. 


REOAL  SUMMER  SALE— 

In  order  to  make  room  for  my  large  flock  of  rapidly  growing  chicks,  I  am  offering  for 
sale  600  selected  breeders  at  remarkably  low  prices.  Send  for  free  sale  list  giving  de- 
scription and  prices,  alPo  20-page  catalogue.  Eggs  from  prize  matings  $2.50  per  ]5; 
$4.50  per  30;  $6.00  per  45;  $12.00  per  100. 

REOAL   COCKERELS   A.1VD  PULLETS 
This  season  I  have  over  2000  early  chicks— the  best  I  ever  owned.   If  you  want  to 
make  a  winning  in  your  State  Pair,  let  me  quote  you  prices. 

JOHIV  S.  MARTm,  BOX  on  PORT  DOVER,  CANADA 
Just  say  you  saw  it  in  THE  INDUSTRIOUS  HEN. 
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OS0UTHEASTERtL5> 
NOTES  --'^^OMMENTS 


By  D.  R.  McBRAYER,  Mooresboro,  N.  C. 


AUGUST— the  hottest  month  of 
the  year.  Yet  we  must  not  let 
the  hot  weather  keep  us  from 
attending  our  poultry  work  regularly. 
Both  old  and  young  birds  will  need 
special  attention  to  bring  them 
through  this  period  of  terrible  heat. 
Provide  always,  plenty  of  fresh  water, 
shade  and  food.  Dust  baths  in  a  cool 
shady  place  also  are  of  great  value  in 
keeping  down  lice,  etc.  Sell  every 
hen  that  you  do  not  expect  to  keep 
over  for  a  breeder.  They  will  go 
into  the  moult  this  month  and  you 
will  get  very  few  eggs  for  two  or 
three  months  so  get  rid  of  them  now. 
The  hens  that  are  to  be  kept  over 
for  breeding  purposes  should  be  given 
free  range  and  not  forced  for  eggs. 
Let  them  moult  in  the  natural  man- 
ner, and  if  they  do  not  lay  again  be- 
fore Christmas  they  will  make  so 
much  the  better  breeders  as  the  eggs 
they  do  lay  will  hatch  strong  healthy 
chicks. 


The  early  hatched  birds  and  the 
ones  intended  for  exhibition  at  the 
early  fall  fairs  should  be  well  along 
toward  maturity  by  now.  If  they 
have  had  plenty  of  beef  scrap  and 
milk  they  ought  to  have  the  frame 
now  and  be  ready  to  take  on  the 
weight  necessary  to  bring  them  up  to 
as  near  the  standard  as  possible.  Each 
day  as  we  feed  them  we  should  han- 
dle them  and  get  them  gentle.  If 
this  is  practiced  once  each  day,  when 
they  are  put  in  the  coops  and  are 
handled  by  the  judge  they  will  show 
up  to  much  better  advantage  than 
those  that  are  wild  and  scared  to 
death.  Moreover,  there  is  genuine 
pleasure  in  spending  a  few  spare  mo- 
ments each  day  out  among  the  grow- 
ing chicks,  watching  and  "petting" 
them.  Give  them  plenty  of  attention 
now  during  this  hot  weather  and  you 
will  have  little  trouble  with  them  later 
on. 


We  came  very  near  being  left  out 
of  the  August  number  of  the  Hen.  At 
this  writing,  July  18,  the  western  part 
of  North  Carolina  is  almost  washed 
away.  The  worst  floods  that  have 
ever  visited  this  State  to  our  know- 
ing has  just  swept  over  the  country. 
Nearly  all  the  fine  concrete  and  steel 
bridges,  of  which  we  had  so  many, 
are  washed  away.  Many  of  the  rail- 
road bridges  are  also  gone,  and  trains 
are  unable  to  run.  Mails  have  been 
tied  up  for  days.  Telephone  and  tele- 
graph wires  are  down.  Millions  and 
millions  of  dollars  worth  of  damage 
has  been  done,  to  say  nothing  of  the 
many  lives  that  have  been  lost.  Even 
now  as  we  are  writing  this  we  have 
no  assurance  that  it  will  reach  the 
publishers  before  it  is  too  late  to 
publish  it. 

The  recent  storms  have  done  much 
damage  to  the  crops  in  this  State. 
About  the  only  crop  that  seems  to 
have  stood  it  without  much  damage 


is  the  chicken  crop.  Our  growing 
chicks  have  stood  the  rains  unusually 
well,  and  we  hope  will  not  have  to 
pass  through  another  time  like  this, 
even  though  they  should  live  to  lay 
a  thousand  eggs. 


The  incubators  and  setting  hens 
should  be  put  to  work  again  now. 
Chicks  hatched  off  in  September 
usually  grow  off  well  and  bring  very 
good  prices.  Besides  we  like  to  have 
chicken  for  our  own  table  and  unless 
we  hatch  them  ourselves  we  may  not 
have  them.  If  you  do  not  care  to 
raise  very  many  you  should  at  least 
raise  a  few  for  your  own  table,  and 
keep  over  the  nice  pullets  for  layers. 
Pullets  hatched  in  the  fall  invariably 
make  better  layers  next  spring  and 
summer  than  ones  hatched  early  in 
the  spring  and  summer. 

How  many  eggs  did  you  put  down 
in  waterglass  solution?  There  is 
quite  a  nice  little  profit  in  eggs  put 
down  when  they  are  bringing  fifteen 
or  twenty  cents  per  dozen  and  sold 
around  Thanksgiving  or  Christmas  at 
forty  cents  per  dozen.  We  have  re- 
ceived some  inquiries  regarding  pre- 
paring the  solution  which  we  were 
glad  to  answer. 

The  A.  P.  A.  convention  meets  at 
Cleveland  this  month.  Will  you  at- 
tend? 


Mr.  A.  S.  Harrill,  of  Ellenboro,  N. 
C,  one  of  the  oldest  and  widest 
known  poultrymen  in  the  South,  told 
me  recently  that  he  has  a  nice  bunch 
of  young  Partridge  and  White  Wyan- 
dottes  coming  on  for  the  fall  fairs, 
and  unless  he  falls  short  of  his  record 
of  previous  years,  he  will  make  his 
competitors  work  hard  for  what  they 
get  at  the  coming  fall  and  winter 
shows.  There  are  few  fanciers  in  the 
South  like  Mr.  Harrill.  We  wish  there 


were  more.  He's  a  great  man  in  the 
chicken  world  as  well  as  in  the  voca- 
tion that  he  follows  along  with  his 
poultry  work.  Few  men  have  done 
as  much  as  he  for  the  poultry  indus- 
try here  in  the  South  and  we  are 
very  much  indebted  to  him  for  his 
great  work. 

There  is  yet  time  to  buy  choice 
breeding  birds  at  very  greatly  reduced 
prices  from  many  of  the  leading 
breeders  of  the  South,  and  those  who 
are  in  need  of  better  blood,  or  who 
are  just  starting  in  the  poultry  busi- 
ness are  missing  a  great  opportunity 
when  they  fail  to  take  advantage  of 
this  opportunity  of  getting  choice 
breeding  stock  at  one-half  the  regular 
price. 


A  Boon  to  Poultrymen. 

The  discovery  and  marketing  of 
"Nox-Pox"  marks  a  new  era  in  the 
treatment  of  chickenpox  or  sorehead. 
It  is  an  external  application  and  it  is 
a  pleasure  to  use  it  for  the  results 
shown  so  soon  and  so  positively. 

One  application  of  this  treatment  is 
usually  all  that  is  required  and  it  cer- 
tainly does  the  work  for  it  kills  the 
spores  which  cause  the  disease.  It 
is  a  scientific  medicine  prepared  by 
skilled  registered  druggists.  It  is  mar- 
keted in  four-ounce  50  cent  bottles 
and  will  be  mailed  to  any  address  in 
the  United  States  upon  receipt  of 
price.  Address  Havana  Poultry  Rem- 
edy Co.,  Havana,  111. 

JIMO.  W.  ZriMIMERER 

Judge  of  all  varieties.   Advocate  of  the  score 
card  show.   Get  my  terms,  etc. 


ANCHORAGE 


KENTUCKY 


5000  WHITE  LEGHORNS 

bred  for  eggs.   Lowest  prices  on  hens,  8-week  I 
old  pullets  and  breeding  males.   Free  catalog 
gives  prices  and  tells  all  about  the  Ferris 
strain.   Pose  card  brings  it. 
GEO.  B.  FERRIS.  922  Union,  Grand  Rapids,  Mich. 

Qonii  nnlv  'lAr  *°  Poultry  Breeder  (Michigan), 
L»CIIU  Ulliy  UVL  Battle  Creek,  Mich.,  for  one 
year's  subscription  to  second  oldest  Poultry 
Journal  in  the  United  States  and  a  50  cent 
bottle  of  Lice  Killer  FREE.  Up  to  date  poultry 
paper  filled  with  the  very  best  practical  infor- 
mation, telling  you  how  to  be  successful,  from 
pens  of  the  most  successful  poultrymen. 
Sample  free. 
Advertising  rates  very  reasonable. 


BUFF  ORPINGTONS 

S.  C.  RHODE  ISLAND  REDS 

BARRED  PLYMOUTH  ROCKS 


Oar  young  stock  is  coming  along  fine,  and  we 
will  have  a  nice  lot  for  sale  in  the  fall. 

S.  M.  HARBISOM, 

/    DANVILLE,  KENTUCKY 


' '  So  well  balanced  that  it  fills  the  egg  basket , ' ' 
writes  the  Lawndale  Orp.  Yds.,  Chicagro,  111.  "Superior 
products  for  increasing:  the  egrg  yield,"  declares  The  Polo 
Leghorn  Farm,  Polo,  111.    Feed  Cyphers  Laying  Mash. 
Scratching:  Food  and  Meat  Scrap  to  your 


own  fowls  and  you  will  be  just  as  enthusiastic. 


Write 
today 


Poultry  Supplies 

Prom  Incubators  to  Brooders,  from  Poultry  Foods  to  Poultry  Remedies, 
these  supplies  represent  the  highest  standards  of  poultry  raising. 
They  are  a  part  of  the  "Cyphers  Way"  that  has  enabled  thousands  of 
poultry  raisers  to  reap  success. 
Write  for  the  two  new  books  that  point  out  the  path  to  money 
the  poultry  business — "The  FrofitsinPoultryKeeping"(lT2  pagesjand 
and  Feeding"  (32  pages).  Both  Free. 

CYPHERS  INCUBATOR  CO.,  Dept.  13 

Home  Office  and  Factory:  BUFFALO,  N.Y. 

BRANCH  STORKS  )  New  York,  N.Y.;  Chicasro,  III. ;  DaIIas,Tex. 
and  WAREHOUSES  I  Bobton;  Kansas  City,  i.io.;   Oakland,  Cal. 
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This  department  is  conducted  by  Mrs.  J.  C.  Shofner,  Mulberry,  Tenn.,  and  any  questions  that  you 
wish  to  ask  v ill  be  answered  through  this  department,  if  addressed  to  Mrs.  Shofner.  If  a  personal 
reply  is  wanted,  enclose  a  stamped  envelope. 


Good  Profits  in  Turkeys. 

I WOULD  like  to  go.  into  details  of 
my  management  of  all  the  different 
classes  of  fowls,  but  as  space  for- 
bids, I  will  dwell  mostly  on  what  I 
consider  the  most  profitable  and  yet 
the  most  neglected — turkeys,  geese 
and  ducks. 

As  our  country  grows  more  densely 
populated  and  our  neighbors'  fields 
more  numerous,  the  wild  roaming- 
natured  turkeys  must  be  discarded 
and  those  breeds  most  -domesticated 
take  their  place.  The  Bourbon  Reds 
and  White  Hollands  are  the  most 
domesticated  of  all.  I  raise  the  White 
Hollands  and  nothing  could  be  pret- 
tier than  they,  with  their  snowy  plum- 
age and  bright  red  heads. 

Many  people  kill  their  young  tur- 


Prize  Winning'  White  Rock  Pullet. 
Bred  and  Owned  by  Lewes  P.  Doer- 
hoeffer,  Anchoragre,  Ky. 

keys  by  feeding  too  much.  This  and 
lice  are  the  chief  causes  of  failure 
among  the  inexperienced. 

I  kill  the  lice  before  the  turkeys 
hatch  by  frequent  dusting  of  setting 
hen  with  wood  ashes,  sulphur  and 
Snufif  well  mixed  and  dusted  through 
the  perforated  lid  of  a  tin  box. 

When  the  turkeys  are  hatched  I 
confine  the  mother  for  two  or  three 
days  in  a  coop  some  distance  from 
the  house,  where  they  will  not  be 
molested  by  the  other  fowls.  I  build 
a  pen  of  12-inch  planks  around  the 
coop  and  let  the  little  ones  run  in 
and  out  at  will.  I  keep  water  before 
them  in  shallow  vessels,  and  as  no 
breed  of  turkeys  has  ever  been  so  far 
removed  from  their  wild  state  as  to 
thrive  on  the  same  treatment  as 
chickens  receive,  I  try  to  imitate  na- 
ture as  far  as  practicable.  Insects, 
grain  and  grass  seeds  form  their  nat- 
ural food.  I  feed  them  four  times 
daily  the  first  few  days.  My  fiir^t 
feed  consists  of  hard  boiled  egg  and 


curd  obtained  by  heating  fresh  clab- 
ber to  the  boiling  point  and  draining 
through  a  colander.  This  curd  is 
sprinkled  thickly  with  black  pepper. 
At  noon  I  feed  baked  cornbread  with 
onion  tops  finely  chopped.  Their  next 
feed  is  curd  and  the  last  cornbread 
and  hard  boiled  egg.  I  feed  oniy 
what  I  think  they  actually  need,  al- 
though they  always  act  as  though 
starving. 

After  two  or  three  days  I  let  the 
mother  leave  the  coop  in  daytime  and 
go  in  and  out  of  the  pen  at  will,  but 
am  careful  to  confine  them  at  night 
and  keep  the  little  turkeys  in  the  pen 
until  at  least  ten  days  old.  After 
then  I  allow  them  to  follow  their 
mother  and  feed  only  three  times  a 
day.  I  am  careful  to  keep  them  out 
of  dews  and  rains.  As  they  grow  old- 
er I  lessen  their  midday  meal  and 
finally  leave  it  ofif  entirely. — Progres- 
sive Farmer. 


Holterman's  Health  Improving. 

W.  D.  Holterman,  originator  and 
breeder  of  "Aristocrat"  Barred  Ply- 
mouth Rocks,  Fort  Wayne,  Ind.,  is 
just  recovering  from  a  very  serious 
illness  which  has  kept  him  from  ac- 
tively participating  in  business  affairs 
for  many  weeks.  His  son,  Louis,  has 
been  very  successful,  however,  in  tak- 
ing his  father's  place  in  the  manage- 
ment of  "Aristocrat"  affairs. 

Mr.  Holterman  writes  that  they 
have  now  1,000  more  young  birds  than 
at  the  same  time  last  season.  Mr. 
Holterman  has  hosts  of  friends  and 
business  acquaintances  from  ocean  to 
ocean  who  will  congratulate  him  on 
his  recovery  and  all   of  whom  will 


join  us  in  sincerely  hoping  that  it  will 
be  complete  and  immediate. — Poultry 
Success. 


GET  OUR  PRICES 

WE  CAN  SAVE  YOU  MONEY 

Our  stocks  are  suited  to  your  re- 
quirements. We  can  furnish  any- 
thing in  the  feed  line  at  the  lowest 
prices.   Try  us  on 


Scratch 
Egg  Mash 

Grit 
Chick  Feed 
Blood  Meal 


Feed  Meal 

Wheat 
Corn,  Oats 

Bran 
Mill  Feed 


Meat  Scraps 
Shorts 

Cow  Feed 
Horse  Feed 

Mule  Feed 


RITTER-HCNIMINGS  COMPANY 

14th  and  Main  Sts.        Inc.     LOUISVILLE,  KY. 


Napleside  "Bred  to-Lay"  Barred  Ply- 
month  Rocks 

Acknowledg:e  no 
superiors  as  lay- 
ers. Eg-grs  for 
hatching:  10c  each; 
$t  per  60,  $7.60  per 
100.  Circular  of 
facts  free. 


0.  F. 
MITTENDORFF, 
Lincoln,  BoxM  111. 


EGGS  FOR  HATCHING 

Genuine  line-bred  Single  Comb  Buff 
Orpingtons.  8  to  10  lbs.  in  10  to  12 
months.  $1.50  per  fifteen;  $7.00  per 
hundred. 

LUCILE     POULTRY  YARDS 
Rankin  Eastin,  Owner 
Box  395,  Madisonville,  Kentucky 


MAMMOTH  BRONZE 
TURKEY  EGGS 

FOR  SALE 
Do  you   want  stock   from  the 
largest  and  finest  in  the  South, 
from  prize  winners  at  Madi- 
son  Square  Garden, 
World's   Fair,  Nashville 
and  many  other  great 
shows?    Two  flocks, 
unrelated,    to  se- 
lect from.  Also 
Barred  Rocks, 
stock  and 
eggs.  Write 
at  once  to 

MRS. 
J.  C.  SHOFNER 

Rtate  1 
Nnlberry,  Tenn. 


CHAIVIF^ION   S.  C.  BL^i^CK  MHVORC^VS 

Large,  vigorou«,  long  bodied  cockerels,  bred  from  New  York  and 
Hagerstown  winners,  at  $3.00  and  up. 


R.  H.  ANDERSON. 


LYlNCHBURa,  VA. 


14-VARIEXIES-14 

Reduced  Prices  for  May  and  June 

We  are  offering'  eggs  from  the  following  grand  matings  at  greatly  reduced 
prices.  All  pens  are  headed  by  first  prize  cocks  and  cockerels,  mated  to  trap- 
nested  heavy  laying  females  that  have  won  in  all  the  larger  shows.  Out  of 
a  possible  240,  we  won  139  firsts,  69  seconds  and  26  thirds,  besides  many  cup 
specials  and  A.  P.  A.  Medals  and  Diplomas.  Eggs  from  Single  Comb  White 
Leghorns,  Single  Comb  Buff  Leghorns,  Blue  Andalusians,  White  Plymouth 
Rocks,  Silver  Pencilled  Plymouth  Rocks,  Partridge  Plymouth  Rocks,  Buff 
Plymouth  Rocks,  Black  Orpingtons,  Light  Brahmas,  Silver  Spangled  Ham- 
burgs,  Lakenvelders,  White  Minorcas,  Dark  Cornish,  at  $1.50  per  15  eg'gs  or 
$2.75  per  30  eggs.  White  Muscovey  Ducks  at  $1.50  per  12  eg'gs.  We  guar- 
antee 12  live  chicks  from  every  setting  of  15  egg's  or  will  replace  free  of 
charge.  Catalogue  and  mating  list  free.  Can  furnish  some  nice  pens  and 
trios  of  Single  Comb  White  and  Single  Comb  Buff  Leghorns  at  $4.50  per 
trio,  $7.50  per  pen  of  five.  Book  your  orders  now  for  young  stock  and  get 
the  pick.  Can  furnish  winners  for  any  show.  Write  us  your  wants.  AH 
eggs  ordered  direct  from  this  ad  will  be  delivered  free. 

LOMBARDY  HEIGHTS  POULTRY  FARM 

J.  0.  Reid,  Prop.  Stanford,  Ky. 

Juat  say  you  aaw  it  in  THE  INDUSTRIOUS  HEN. 
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By  F.  H.  REILS,  Tampa,  Fla. 


Some  Problems   Southern  Breeders 
Must  Face  and  Meet  Intelli- 
gently. 


IN  the  course  of  about  twenty-five 
years  of  active  identification  with 
the  pouhry  industry  of  the  South, 
I  have  had  abundant  opportunity  to 
witness  the  coming  and  going  of  many 
breeders,  and  in  almost  every  case 
where  failure  resulted,  the  cause  was 
so  glaringly  apparent  that  no  one 
wondered  or  even  grieved  at  it. 

While  things  have  changed  for  the 
better  in  many  ways,  there  remain 
enough  of  the  old  time  "hit  or  miss" 
practice  that  sent  so  many  other  ven- 
tures to  the  bad,  that  we  can't  resist 
the  temptation  to  call  attention  to 
the  necessity  of  a  better  system,  if  we 
are  to  take  our  place  as  a  great  pro- 
ducing section,  and  enter  into  com- 
petition with  shippers  from  other 
parts  of  the  country. 

If  a  man  advertises  his  wares  in  a 
paper,  and  he  sells  out  his  stock,  he 
is  bound  by  all  the  ethics  to  at  least 
answer  any  correspondent  who  comes 
to  him  in  good  faith,  after  seeing  his 
advertisement,  whetlaer  he  has  sold 
out  or  not;  to  fail  to  do  so,  is  to  put 
the  inquirer  on  notice  that  you  are 
unworthy  of  his  confidence,  because 
vou  are  unappreciative  of  his  ten- 
dered business.  This  is  one  great 
fault  with  many  of  our  Southern  ad- 
vertisers. I  have  several  instances  in 
mind  where  men  have  advertised,  yes, 
and  actually  grieved  because  they  did 
not  seem  to  be  getting  any  business, 
and  aparently  they  did  not  under- 
stand the  reason  why.  Other  breed- 
ers, some  of  them  near  neighbors  ap- 
parently with  inferior  stock  would  be 
securing  orders  while  the  other  fel- 
low got  nothing.  There  was  a  rea- 
son; he  was  one  of  those  who,  when 
he  sold  out,  neglected  to  answer  his 
inquirers  and  he  established  a  repvi- 
tation  for  unreliability  which,  whether 
deserved  or  not,  has  placed  him  in  this 
unenviable  position. 

I  can  appreciate  the  other  fellow's 
feelings  when  he  writes  answering  an 
advertisement  and  gets  no  response. 
I  have  had  similar  experience.  In 
an  ef¥ort  to  serve  some  men  whom  I 
thought  to  befriend,  I  have  referred 
inquiries  for  stock  and  eggs  to  them, 
asking  whether  they  could  supply 
these  wants.  There  were  a  number 
of  other  reliable  breeders  to  whom 
T  might  have  sent  these  prospective 
customers,  but  very  naturally  every- 
one has  some  choice  in  such  matters, 
oud  so  had  I.  Well,  in  a  half  dozen 
instances,  these  fellows  did  not  even 
give  me  the  courtesy  of  an  acknowl- 
edgement, nor  did  they  answer  the 
parties  I  referred  to  them.  Tliey 
pose  as  reliable  breeders,  with  show 
room  honors  and  advertise  for  busi- 


ness, but  in  real  practice  they  show 
as  much  business  ability  as  a  certain 
long-eared  animal  whom  they  might 
be  named  after,  only  that  I  honestly 
believe  that  the  comparison  would  be 
a  reflection  on  the  animal  and  an  in- 
justice in  the  bargain. 

Two  of  these  men  live  in  Georgia 
and  as  before  stated,  pose  as  breed- 
ers of  reputation.  Both  have  won 
show  honors  and  should  get  a  good 
deal  of  business,  yet  I  know  for  a 
fact  that  neither  of  them  makes 
enough  out  of  their  birds  to  pay  for 
their  keep.  The  reason  is  explained 
in  the  lines  above  and  should  cause  us 
to  reflect.  I  would  not  send  either 
another  inquiry  under  any  circum- 
stances that  I  know  of,  and  I  trust 
that  both  are  readers  of  the  Indus- 
trious Hen  and  will  see  these  lines, 
which  reflect  my  feelings  and  I  pre- 
sume those  of  the  others  who  put 
any  faith  in  their  absurd  pretensions 
to  being  business  people. 

We  hear  a  great  deal  of  what  could 
be  accomplished  in  the  South,  be- 
cause of  our  mild  climate  which  gives 
us  conceded  advantages  over  other 
parts  of  the  country,  and  we  know 
that  this  is  true.  But  I  know,  and 
you  know,  that  poultry  raising  in  the 
South  in  95  per  cent  of  the  cases 
is  carried  on  as  a  side  line  proposi- 
tion, and  not  as  a  business  of  itself. 
Compared  with  the  rest  of  the  coun- 
try in  this  respect,  we  are  still  in  our 
swaddling  clothes.  It  is  this  existing 
condition  that  makes  it  so  hard  for  us 
to  progress,  because  as  a  side  line 
proposition  we  can  never  expcci;  to 
inake  our  poultry  venture  the  success 
that  we  could  were  we  to  undertake 
it  as  a  business  of  itself,  to  which  we 
must  devote  our  whole  time. 

How  many  breeders  that  you  know 
of  could  fill  an  order  for  500  eggs 
within  a  reasonable  time?  How  many 
have  sufificient  birds  to  justify  an 
aggressive  advertising  campaign  such 
as  is  waged  by  their  more  success- 
fvil  competitor  from  the  North?  How 
many  are  tliere  in  the  business  who  do 
as  those  others  do  whom  I  have  al- 
ready described,  forget  to  answer  an 
inquirer?    How  many  preach  patriot- 


ism and  loyalty  to  our  own  institu- 
tions, but  when  they  want  good  stock 
or  eggs,  send  to  the  big  advertisers 
to  have  their  wants  filled?  This  old 
humbug  cry  of  loyalty  is  not  worth 
discussing.  This  is  an  age  and  time 
that  calls  for  aggressive,  progressive 
work  if  we  are  to  succeed.  It  is  the 
man  who  advertises  what  he  has  and 
has  what  he  advertises  that  gets  the 
business  and  keeps  it.  Don't  fool 
yourself  into  believing  that  you  are 
more  loyal  than  the  other  fellow. 
You  want  your  dollar's  worth  and 
you  are  going  to  see  that  you  get  it 
if  you  can.  I  don't  mean  to  say  that 
you  always  do  that  when  you  send 
of¥  for  birds  ,  or  stock,  but  I  am  not 
partisan  enough  to  believe  that  the 
ratio  of  dishonest  breeders  is  greater 
in  one  section  than  in  another.  I 
know  of  some  pretty  rank  cases  pretty 
close  to  home. 

I  hear  constantly,  breeders  discuss- 
ing Southern  poultry  publications, 
making  comparisons  with  those  of 
other  sections  that  do  ours  a  rank  in- 
justice. I  want  to  ask  some  of  you 
critics  a  very  plain  question:  How 
many  of  you  are  supporting  your 
Southern  publications  as  you  should? 
How  many  are  meeting  their  obliga- 
tions, without  which  the  average  pa- 
per in  this  section  cannot  go  on  and 
give  the  service  that  is  expected?  I 
know  of  fellows  here  who  take  sev- 
eral Northern  papers  who  do  not  sub- 
scribe to  a  single  Southern  publica- 
tion, and  yet  they  have  the  temerity 
to  make  comparisons,  as  above  stated. 

I  am  a  firm  believer  in  the  support 
of  our  home  institutions  in  every  in- 


IGEONS 


,  Better  Than  Chickens 

Young  pigeons  (squabs  )brinK 
—  40  to  60c  each  when  3  to  4 

weeks  old,   Big  demand  in  city  mar- 
kets.  Each  pair  of  pigeons  easily 
clear  $4  per  year.    Always  penned  _ 
up.  Very  little  space   and  money 
needed  to  start.  Free  Book  explains  all,  MA- 
JESTIC Squab  Co. ,  Dept.  o7     Adel,  Iowa, 


48  Lessons  In 
p-Poultry  Culture 

Covering  every  phaseof  poultry  husbandry, 
each  lesson  complete,  thorough,  practical. 
Written  by  Q'lisenberry,  the  man  who  has 
done  more  for  the  poultry  industry  than  any  man  In 
America.  No  matter  whether  you  are  an  old  hand 
or  just  beginnine  you  will  find  these  lessons  will 
pay  for  themselves  many  times  over.  Write  today 
for  pur  free  illustrated  book,  "Dollars  and  Sense  In  the  Ponltry 
Business.  It  tells  the  tale.  American  School  of  Poul' 
try  Husbandry,    Box  60     Mountain  Grove.  Mo, 


Cro^vn  Bone  Cutter 

Best 


EASIEST  run,  Fastest  Cutter, 
Strong,  Substantial  build.  Bone 
scrap  means  more  eggs,  hijrher  per 
centageferlilily.  Own  a  "Crown" 
Cutter  and  have  fresh  bone  lor 
every  feed.  Dry  Bone,  Grain  and 
Shell  Mills.  Hand  and  Power  sizes. 
Free  illus.  catalogue.  Est.  36  years 
WILSON  BROS.,  De:it.  16  Easlon,  Pa. 
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THE  DELPHOS 

Superior  Brooder  Coop 

Made  of  galvanized  material.  Rat-proof 
— sanitary — perfectly  ventilated.  Every 
part  slides  into  place,  fits  snug  and  no 
tools  but  the  two  hands  are  required  to 
set  it  up.  Collapsible  and_  easily  stored 
when  not  in  use.  Special  prices  to  agents. 
We  can  use  a  good  agent  in  every  locality. 
Write  for  particulars. 

THE  DELPHOS  MFG.  CO. 
Dept    H.  Delphos,  Ohio 
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/-gplNGER^  FOR  SHOW  BIRDS  AND  EGGS  USE  /ePl^GER^ 

«  Producer = Feed  « 

^<iiURl_r£>^       EDINGER  &  COMPANY,  Incorporated  LOUISVILLE,  KY.  ^<^JiA^(£B>^ 


Single  Comb  Brown  Leghorns! 

Winners  at  Louisville,  Lexington,  Ky.,  Knoxville,  Tenn.,  New  Albany,  Ind.,  Hamilton,  Ohio,  Indianapolis, Ind., 
Augusta,  Ga.    Cockerels  at  $3  and  $5  each;  Pullets  at  $2  to  $5  each.    Exhibition  stock  special  prices. 

BOTVNYCASTLE  POULTRY  YARDS 


LOUISVILLE,  KY. 


stance  where  they  deserve  it,  yet  I 
know  that  there  are  occasions  that 
set  us  to  thinking  and  that  make  us 
balk  at  times,  in  taking  on  new  things. 
Southern  papers  are  in  a  great  meas- 
ure to  blame  for  the  existing  condi- 
tions; not  the  papers  like  the  Indus- 
trious Hen  and  some  others  that  have 
been  before  the  people  of  this  section 
for  many  years,  but  these  parasites 
that  spring  up  like  mushroom  growths 
in  a  night,  get  your  subscription 
money  and  disappear  from  the  mails 
immediately  after.  We  have  had  more 
than  our  share  of  such.  But  that  is 
no  good  reason  why  the  papers  that 
have  been  tested  through  the  years 
that  have  gone  ahead  should  be  al- 
lowed to  suffer  from  lack  of  support; 
rather  let  us  help  to  pull  them  through 
times  of  stress  and  trouble  to  make 
them  bf  greater  force  and  benefit  to 
us  and  to  the  industry  they  have  help- 
ed to  build  up. 

I  hope  that  before  long  the  South 
will  take  its  rightful  place  in  the  fore- 
front of  producing  sections,  and  that 
in  this  growth  and  development  the 
poultry  press  of  Dixie  Avill  share,  and 
share  abundantly,  to  make  up  for  the 
anxious  years  that  have  gone  before, 
and  get  their  rcAvard  for  faithful  serv- 
ices performed.  But  before  we  can 
hope  for  these  results  we  may  as  well 
begin  to  place  our  poultr}^  ventures  on 
a  business  basis,  without  which  we 
need  hope  for  no  real  benefits  or  re- 
sults. The  breeders  owe  it  to  them- 
selves to  bring  to  this  line  of  en- 
deavor, the  same  business  energy  and 
ability  that  is  necessary  in  the  suc- 
cessful conduct  of  any  other  line  of 
business.  God  speed  the  day  and 
bring  us  a  realization  of  this  dream  in 
the  near  future. 


Egg  Laying  Contest  in  Kentucky. 

Plans  have  been  perfected  for  hold- 
ing a  big  egg  laying  contest  at  the 
Kentucky  Agricultural  Experiment 
Station,  beginning  November  1.  Every 
breeder  of  poultry  who  thinks  he  has 
an  egg-laying  strain  of  birds  should 
write  to  the  experiment  station  for  a 
copy  of  the  booklet  giving  the  rules 

I and  regulations. 
It  is  planned  to  start  with  fifty 
pens  of  five  pullets  each.  Data  will 
be  kept  in  regard  to  the  number  of 
eggs  laid  and  the  feed  consumed. 
The  pens  will  be  shown  by  num- 
ber or  by  the  names  of  the  exhibi- 
tors. If  an  exhibitor  fears  that  his 
"birds  will  not  do  well  in  competition 

»j  with  the  others,  he  may  have  his  pen 
I  entered  by  number  and  no  one  will 


know  whose  pen  it  is. 

The  contest  will  be  carried  on  at 
the  farm  operated  by  the  experiment 
station.  This  farm  is  located  in  the 
outskirts  of  Lexington  and  is  very 
close  to  a  street  car  line,  so  that  it 
will  be  accessible  at  all  times  to  vis- 
itors. Reports  will  be  sent  each 
month  to  the  newspapers  and  poultry 
journals. 

The  buildings  and  yards  will  be 
erected  during  the  summer  and  will 
be  ready  to  receive  the  birds  October 
15.  Two  weeks  will  be  spent  in  get- 
ting the  birds  used  to  the  quarters 
before  the  contest  starts  November 
5.  J.  J.  Hooper. 

Watch  Out  Now  for  Lice  and  Mites. 


Every  poultryman  fully  appreciates 
the  fact  that  it  is  far  easier  to  keep 
infection  out  of  a  flock,  thus  preventing 
disease,  than  trying  to  cure  a  disease 
when  once  established.  Sanitation  is 
one  of  the  essential  factors  in  success- 
ful poultry  raising,  for  sanitation 
means  disease  prevention.  It  is  an  easy 
matter  for  any  breeder  to  keep  his 
poultry  buildings  free  from  vermin  by 
the  occasional  use  of  a  good  disinfect- 
ant. 

Right  now  is  the  time  when  lice  and 
mites  begin  to  thrivg,  and  when  they 
do  their  most  damage.  Every  poultry- 
man  is  troubled  with  these  pests  more 
or  less,  and  should  now  begin  to  be  on 
the  lookout  for  them.  Make  a  thorough 
inspection  of  your  birds  and  their  quar- 
ters. Don't  let  lice  or  mites  get  a 
start  on  you,  because  they  multiply 
rapidly,  and  unless  you  watch  close, 
before  you  know  it,  your  birds  and 
buildings  are  alive  with  these  pests. 

It  is  far  better  to  take  time  by  the 
forelock  and  do  a  little  spraying  with 
a  disinfectant,  than  have  your  birds  be- 
gin to  take  sick  and  die.  Some  author- 
ities state  that  half  the  poultry  losses 


BUFF  ORPINGTONS 

Eggs  and  stock  any  time.    Write  for 
prices  and  show  reoord. 

BLOOM  KENDALL, 
Shelby,  Box  B  North  Carolina 
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PON^ 


TOOLS 


MORE  THAN  DOUBLE 
YOUR  COCKEREL  PROFITS 

Capons  grow  twice  as  large  on  the  same 
amount  of  feed  and  bring  twice  the 
price  per  pound. 
_  .         Complete  set  of  reliable,  prac- 

LapoDs  bring    tical,   easy-to-use  C/^ 
30c  per  lb.      Capon  Tools  .   .  ^^mQ\J 
Rnn<fsr<  i<;o  — '^11,  Illustrated  InstFuctions  In- 
Rooiters  13C    cluaed.  Parcel  Post  prepaid. 

G.  P.  PILLING  &  SON  CO..  Phila..  Pa. 

Send  for  FREE  Capon  Book 


are  due  to  lice  and  mites.  Further- 
more, hens  kept  free  from  these  tortur- 
ing pests  lay  better,  while  chicks  grow 
faster  and  mature  earlier. 

For  your  spraying  operations  use 
Zenoleum — a  standardized  coal-tar  dis- 
infectant. Don't  pay  a  big  price  at 
your  drug  store  for  three  or  four  dif- 
ferent kinds  of  drug  products,  which 
you  will  have  to  mix  yourself,  when 
you  can  buy  Zenoleum  already  pre- 
pared at  a  smaller  cost.  The  manufac- 
turers claim  that  Zenoleum  is  an  amaz- 
ing germ  killer  and  destroyer  of  all  in- 
sect pests  that  prey  on  hens  or  chicks. 
It  is  not  poisonous.  You  can  use  it 
freely  for  spraying  anywhere,  or  you 
can  even  dip  your  birds  in  a  diluted  so- 
lution of  it.  Zenoleum  is  used  and  rec- 
ommended by  fifty  agricultural  colleges 
and  by  thousands  of  breeders  through- 
out the  country. 

The  manufacturers.  The  Zenner  Dis- 
infectant Co.,  660  Lafaj'ette  avenue,  De- 
troit, Mich.,  are  making  a  special  trial 
offer  this  month  of  a  good-sized  can  for 
a  small  sum.  See  their  ad  in  this  is- 
sue and  also  send  for  their  free  poultry 
book.  This  concern  also  manufacturers 
an  excellent  lice  powder,  which  they 
fully  guarantee. 


under  the  wings  and 
around  the  vent  and 

^O^^  Lice  Fix 

nds  the  hen  of  the  body  lice  that  suck  away  your  profits  If 
you  prefer  dusting,  use  C^onkBU'S  Lice  Powder^  25c  50c 

Qo^gy^  Lice  Liquid  sprayed  around  the  poultry 
house  destroys  mites,  worst  pests  of  all     35c  60c 

ConJ^u^S  Poultry  Tonic  mixed  m  tht  feed  makes 
heavy  layers  and  good  bodied  market  birds.    25c  50c 

Spray  Co^^fC^  Nox-i-cide  about  the  poultry  houses 
and  runs.    Destroys  germs  and  prevents  disease 
A  hundred  uses  about  the  home  as  a  disinfec- 
tant and  cleanser  too.    35c,  60c 

Send  4c  for  CO'^y^  Poultry  Book, 

THE  G.  E  CONKEY  CO. 

lOII  "-ookcj  Bundim.  CLEVELAND.  OHIO 

S.  0  RHODE  ISLAND  REDS  AND 

INDIAN  RUNNER  DUCKS 

Eggs  for  hatching  from  our  best  birds  at  $1.50 
per  15.    Duck  eggs  $1  per  13.    Write  us  your 
wants.   We  can  please  you.  Address 
W.  A.  RAMSEY,         R.  No.  11,  Buechel,  Ky. 

Everybody  Reads  Everybodys 

A  Poultry  Magazine  of  unusual  interest. 

One  Year  50  cents 
Three  Years  $1.00 
Agents  wanted ;  write  for  sample  copy. 

EVERYBODYS  POULTRY  MAGAZINE 

Box  286  W  Hanover.  Pa. 

Label  Your  Preserves 

550  labels,  24  varieties  of  fruit,  large  letters, 
gummed,  easy  to  place  on  jar  or  can.  Size 
each  label  %x3  2-3  inches.  Mailed,  postpaid, 
for  25  cents. 

THE  ITEM  PUB.  CO. 
B,0:x:  a  SJELLERSVILLE.  PA. 
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DEPARTMENT 


This  department  is  conducted  by  the  Editor,  901-902  Great  Southern  Building,  Louisville, 
Ky.  If  your  birds  are  sick,  write  him.  He  will  tell  you  through  this  department  where  your 
trouble  lies.    If  you  want  a  personal  reply,  send  stamped  envelope. 


Dark  Comb. 

Editor  Industrious  Hen, 
Louisville,  Ky. 

Dear  Sir:  My  White  Rock  cockerel 
which  I  purchased  some  weeks  ago  has 
a  very  dark  comb  and  I  am  afraid  we 
are  going-  to  lose  him,  for  he  seems  to 
have  little  energy  to  move  about  and 
seems  like  a  bird  that  is  lousy.  Will 
you  please  give  me  some  remedy  for 
this  trouble  for  I  want  to  save  him  if 
possible.  I  will  be  very  thankful  for 
a  personal  reply.    Yours  truly, 

Montgomery,  Ala.  H.  J.  G. 

Your  bird  has  some  kind  of  liver 
trouble  and  I  advise  you  to  place  him 
in  a  coup  and  begin  treating  him  at 
once.  Get  five  cents'  worth  of  muriate 
of  ammonia  from  your  local  druggist 
and  place  a  teaspoonful  in  a  pint  of 
drinking  water  and  allow  no  other 
drink  for  at  least  three  days.  Make 
fresh  every  day.  Feed  only  light 
diet  and  I  believe  this  will  bring  him 
about  all  O.  K.  You  might  try  some  of 
Carter's  Little  Liver  pills  on  him.  They 
are  good  for  any  kind  of  liver  trouble. 
Give  him  one  every  night  for  three 
nights. 


The  Best  Green  Food. 

Editor  The  Industrious  Hen, 
Louisville,  Ky. 

My  Dear  Sir:  Please  tell  me  what 
you  consider  the  best  green  food  for 
birds  during  the  winter  months.  I 
have  been  feeding  cabbage  to  them,  but 
I  find  that  is  pretty  expensive  to  buy. 
Although  it  is  a  fine  green  food.  If  you 
can  recommend  anything  else  for  me 
to  use  I  will  be  very  grateful  to  you. 
Very  respectfully,  H.  G.  B. 

Worthville,  Ky. 

The  best  winter  food  you  can  get  and 
I  believe  the  cheapest  is  to  use  sprout- 
ed oats.  This  is  the  food  that  you  see 
advertised  at  ten  cents  per  bushel  and 
is  considered  one  of  the  best  egg-pro- 
ducing foods  that  you  can  get.  Cab- 
bage is  an  excellent  green  food  for 
poultry,  but  it  is  too  expensive  to  feed 
in  winter. 


Feather  Fating. 

Editor  The  Industrious  Hen, 
Louisville,  Ky. 

Dear  Sir:  Will  you  please  tell  me 
what  is  the  matter  with  my  hens  and 
rooster.  They  have  lost  most  of  their 
feathers,  especially  the  rooster.  I  no- 
tice the  hens  picking  the  feathers  off 
each  other.    Can  it  be  lice?      E.  C.  W. 

Nashville,  Tenn. 

Your  hens  have  the  "feather-pulling" 
habit.  You  do  not  say,  but  I  would 
gamble  that  you  have  them  penned  and 
fail  to  keep  them  busy  and  to  feed  them 
mineral  and  animal  matter.  The  best 
thing  to  do  under  the  circumstances  is 
to  put  your  hens  on  free  range.  Give 
them  all  the  green  food  (animal  and 
mineral  food)  they  need  and  keep  them 
busy.  As  a  rule  fowls  after  becoming 
addicted  to  this  habit  are  hard  to  break 
and  unless  the  free  range  and  change 
of  feeding  system  has  the  desired  effect 
one  might  as  well  kill  them  out  and 
restock. 


Bronchitis. 

Editor  The  Industrious  Hen, 
Louisville,  Ky. 

My  Dear  Sir:  I  have  a  flock  of  White 
Wyandottes  and  they  have  a  very  bad 
rattling  noise  and  seem  to  have  some- 
thing in  their  throats.  Will  you  please 
tell  me  what  is  the  trouble  and  what 
I  can  do  for  them.  They  have  had 
this  trouble  for  some  time.  I  want 
to  cure  them  if  possible.  Very  truly 
yours,  S.  M.  G. 

Buffalo,  N.  Y. 

I  believe  your  birds  have  bronchitis 
and  the  best  thing  to  do  for  them  is  to 
procure  a  quantity  of  arsenate  of  anti- 
mony and  give  a  pill  three  times  a  day 
containing  1-1000  of  a  drug  strength 
each  until  they  are  entirely  well.  This 
will  bring  them  around  all  O.  K.  Be 
sure  to  keep  them  in  a  dry,  well  ven- 
tilated coop  while  you  are  using  it. 


Various  Q,ucstions 

Editor  The  Industrious  Hen, 
Louisville,  Ky. 

My  Dear  Sir:  Please  give  me  some 
light  on  several  questions:  (1)  Is  it 
true  that  pullets  hatched  by  an  incuba- 
tor lay  better  than  those  hatched  by 
hens?  (2)  My  hens  lay  a  large  per 
cent  of  soft-shelled  eggs.  What  is  the 
trouble?  (3)  Will  yellow-shelled  eggs 
hatch  as  large  per  cent  of  healthy 
chicks  as  will  those  of  white  shells? 

Dayton,  Tenn.  A  Subscriber. 

(1)  There  is  absolutely  no  difference 
in  the  laying  qualities  of  pullets  hatch- 
ed by  incubators  and  those  by  hens,  if 
the  eggs  are  from  the  same  parentage. 
(2)  Give  them  more  oyster  shells,  green 
food  and  ground  bone.     (3)  No,  not  as 


a  rule,  because  the  yellow-shelled  eggs 
are  lain  by  the  large  breeds  which  do 
not  exercise  as  much  as  do  the  smaller 
ones  and,  too,  the  males  of  the  larger 
breeds  are  not  near  so  active  as  are 
those  of  the  smaller  breeds.  The  color 
of  the  shell  has  absolutely  nothing  to 
do  with  the  fertility  though. 


Columbian  Wyandotte  Club  Q,uarterly. 


The  National  Columbian  Wyandotte 
Club  has  just  issued  its  fifth  quarterly, 
and  is  one  that  will  prove  very  inter- 
esting and  helpful  to  all  Columbian 
Wyandotte  breeders.  This  booklet  con- 
tains eight  pages,  9x12,  on  the  best  pa- 
per, to  show  up  the  halftone  illustra- 
tion. It  has  many  valuable  articles  by 
prominent  fanciers,  and  interesting 
news  items  pertaining  to  our  club. 
Write  for  this  literature  which  is  free, 
and  list  of  breeders  in  your  locality. 
Address  D.  G.  Keyler,  secretary-treas- 
urer, Trenton  Junction,  N.  J. 


F>RI]NXING 

FOR  POULTRY  RAISERS 

500    Noteheads,    500    Envelopes,  500 
Cards,  delivered  on  receipt  of  $3.50." 
Low  Prices  on  Other  Work. 
BUNKER-STRUCK  PRINTING  CO., 
824  E.  MARKET.  LOUISVILLE,  KY. 


"GOODLETTS"  ROYAL  GOLDEIM 

BUFF  PLYMOUTH  ROCKS 

The  Golden  Buffs.  I  have  a  fine  bunch  ready  to 
help  you  win  at  the  early  fall  fairs  and  shows. 
At  reasonable  prices.  Write  me  what  you  need. 

T.  J.  GOODLETT,       Greenville.  So.  Carolina 


HALLERS 

Headquarters  for  Poultry  Supplies 

Agents  for  leading  makes  and 
brands  of  Incubators,  Brooders, 
Poultry  Supplies,  Remedies,  etc. 
Mail  orders  given  prompt  at- 
tention. 

HaUer's  Pet  Shop,  103  W.  Nkt.  St.,  Loaisnlle,  K7. 


S.  C.  BIFF  LEGHORNS— QUALITY  KIND 

Bred  to  Lay.    Raised  to  Win.    For  stock  or  eggs  write 
W.  F.  McREYIMOLDS,  R.  R.  IMo.  3  GRACEY,  KEIMTUCKY 


IF  YOUR  FOWLS  HAVE  CHICKEIM  POX  OR  SOREHEAD  send  at  once  for  a 
bottle  of  NOX  POX,  the  remedy  that  is  destined  to  wipe  out  this  dread 
disease.  We  have  on  file  testimonials  from  all  parts  of  the  country.  Sent 
postpaid  for  50c.    Full  4  oz.  bottle  with  directions. 


Havana  Poultry  Remedy  Company, 


Havana,  Illinois 


Zenoleum  Lice  Killer  gets  quick 
actioa  on  lice,  mites  and  disease 
Safe  to  use  and  never  fails. 


A  Sure  Shot 

germs  of  poultry. 

ZENOLEUM  Lice  Powder 

The  Powder  That  Penetrates  to  the  Skin 

It  has  such  "fluffiness"  that  it  easily  penetrates  through  the 
feathers  to  the  skin.    Used  and  endorsed  by  leading  poultry  men. 

C^f^f  A  Ricr  Par»L-j»*T#at    Price  at  any  dealers  25c  or  by 

ViCl  a  Dig  £.DC  raCKage:  ^lail  postpaid  35c.  Does  the 
work  or  money  back — no  talk,  no  argument,  just  money  back. 

Book  "HOME  TREATMENT  FOR  POULTRY  DISEASES"— FREE 

Zenner  Dbinfectant  Co.,         ppp  Lafayette  Ave  ,  Detroit,  Mich. 


Just  uy  you  uw  it  in  THE  INDUSTRIOUS  HEN. 


August,  1916 


THE    INDUSTRIOUS  HEN 


31 


Kentucky  State  Fair 

All  Standard  Varieties,  Uniform  Cooping,  Large 
Cash  Premiums,  Silver  Trophies,  Specials,  Etc. 

The  Poultry  Show  at  the  Kentucky  State  Fair  is  recognized  as  one  of  the  leading  in  the  United 
States.  Don't  fail  to  send  a  large  string  of  your  best  birds.  Coops  furnished  free  and  the 
best  judges  in  the  country.   For  premium  list  and  entry  blanks,  address, 

W.  J.  GOOCH,  Secy,  6th  Floor,  Republic  BIdg.,  Louisville,  Ky. 


Sanitary  Conditions  in  Poultry  Yards 
Necessary  for  Best  Results. 

SANITARY  conditions  are  import- 
ant. The  tramping  of  many  "hen 
feet"  on  the  same  ground  for  any 
length  of  time  will  naturally  compact 
dirt  and  disease  into  the  soil.  Also 
the  soil  is  in  many  cases  damp.  All 
poultrymen  know  that  dampness  and 
poultry  are  not  good  mates.  Where 
poultry  is  kept  in  yards  continuously 
the  earth  needs  turning  over  at  least 
twice  a  year.  Sanitary  conditions 
about  a  poultry  yard  can  be  improved 
by  the  use  of  a  few  sticks  of  dynamite.  ' 
It  is  especially  valuable  in  eliminating 
surface  water  where  hardpan  exists 
near  the  surface  of  the  soil.  In  lower- 
ing surface  water  by  drainage  the 
soil  can  be  sweetened  easilj-  by  lime. 
Besides  shaking  up  the  soil  and  drain- 
ing many  poultry  yards,  dj'namite  ex- 
plosions have  some  influence  in  de- 
stroying offensive  pests.  The  explo- 
sion scatters  them  and  the  new  soil 
gives  them  but  little  encouragement. 

The  following  is  the  experience  of 
a  large  poultr\-man  who  has  found 
dynamite  an  aid  to  his  poultry  busi- 
ness success. 

A  few  years  ago  our  poultr}-  yard 
was  in  need  of  drainage.  It  was  lo- 
cated in  a  hollow  of  the  surrounding 
hills  where  the  surface  water  could 
not  readily  escape  until  July.  The 
ground  was  damp,  wet,  or  a  pond  a 
greater  portion  of  the  year.  To  re- 
lieve the  situation  surface  drainage 
seemed  a  necessity,  and  to  accomplish 
it  would  require  digging  a  ditch 
through  a  five-foot  grade  and  across 
a  macadam  roadbed.  The  soil  seemed 
porous  at  least  three  feet  in  depth; 
deeper,  it  was  hard  as  stone,  but  the 
crowbar  went  through  it.  A  trial  shot 
with  a  half  stick  of  twenty  per  cent 
low  powered  dynamite  showed  hard- 
pan  at  three  to  four  feet.  This  streak 
of  hardpan  held  water  similar  to  a 
cement  basin  until  the  sun  had  dried 
the  water  in  July. 

It  was  evident  that  the  water  could 
be  made  to  find  a  new  level  if  the 
hardpan  basin  was  broken  in  three  or 
more  places  near  the  lowest  part  of 
the  yard,  and  the  holes  filled  with 
stones. 

Three  holes  were  drilled  ten  feet 
apart  covering  the  lowest  portions  of 
the  yard.  The}^  were  made  with  a 
long  iron  bar  to  a  depth  of  six  feet 
and  loaded  with  two  sticks  of  twenty 
per  cent  dynamite;  a  cap  and  fuse 
were  used  to  explode  the  charge.  The 
holes  were  packed  tight  with  moist 
earth  clear  to  the  mouth  and  each 
charge  exploded  separately.  We  were 


afraid  of  breaking  windows  in  the 
house  or  would  have  used  a  blasting 
battery  and  electric  fuses  instead  of 
cap  and  fuse,  and  secured  an  explo- 
sion of  all  three  holes  at  one  time. 
To  our  surprise  there  was  not  much 
of  an  unheaval  of  earth,  but  a  dull 
thud  and  bubble  of  earth  with  each 
explosion.  Investigation  proved  that 
we  had  pierced  the  hardpan  around 
the  bore  holes  three  feet  on  a  side. 
The  earth  came  out  of  the  holes  like 
sand,  and  each  hole  was  immediately 
filled  with  stones,  leaving  one  foot  in 
depth  near  the  surface  to  be  covered 
with  earth.  A  change  in  the  ground 
was  soon  noticeable.  Instead  of  the 
wet  yard,  the  soil  was  dry  as  ordi- 
nary, even  after  a  severe  rain,  the 
ponds  disappeared  quickly.  The 
liquids  that  had  remained  near  the 
surface  were  allowed  to  seep  through 
the  broken  hardpan,  sinking  out  of 
the  wav  from  the  flock.    Six  sticks  of 


dynamite  had  helped  keep  the  flock 
healthier  by  providing  more  sanitary 
quarters. 

The  experience  in  draining  our 
yards  led  to  more  complete  renova- 
tion, and  we  decided  to  break  up  the 
old  soil  with  the  same  force  which 
had  removed  the  water. 

Experts  assert  that  dynamite  will 
subsoil  land  when  the  charges  are 
spaced  from  ten  to  fourteen  feet 
apart,  but  we  were  not  interested  in 
subsoiling  the  land  and  desired  more 
extreme    results.      The    holes  were 


CDCr  HELPS  for 
ri\£il!i  Poultrymen 

More  eggs — better  chicks — healthy  poultry — more 
profit.   Get  personal  advice  from  experts  at  the 

Pratt  Experiment  Station 

and  FREE  poultry  books— Write  Service  Dep't 
PRATT  FOOD  CO.,  Philadelphia,  Pa.  424 


Original  and  Up-to-date,  of  progressiveness  we  boast, 
Since  we  first  employedyour  Uncle  Sam  with  his  Parcel  Post; 
Our  Sanitary  work  brings  a  smile,  makes  happiness  complete, 
It's  Guaranteed.  We  return  it  prompt,  packed  secure  and  neat 
Bundles  fifty  cents  or  over,  the  Postage  Both  Ways  we  pay. 
Write  for  Information  (better  still).  Send  Trial  Bundle  Today; 
Charge  Accounts  are  opened  to  parties  with  reference, 
Tried  once,  this  Laundry  will  always  be  your  preference. 


Write  For  iNFORMATioH 


ThePostage""^^  WePay 
Anywhere  IN  THE  U.S. A. 


Just  say  you  saw  it  in  THE  INDUSTRIOUS  HEN. 
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Secretary's  Entry  Book 


A  very  compact  book,  size  8>4x8K  inches,  giving  ample 
space  for  making  entries  without  crowding.  Printed  on  best 
quality  paper  and  handsomely  bound.  Our  simple  labor-saving 
system  of  special  indexing  is  a  feature  that  adds  much  to  the  book 
and  affords  a  great  saving  of  time  in  making  entries.  100 
Leaves  $2.00: 
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Louisville,  Ky. 


spaced  eight  feet  apart  diagonally, 
loaded  with  one  stick  of  twenty  per 
cent  dynamite  and  connected  to- 
gether with  electric  fuses,  exploded 
in  one  operation.  This  seemed  to 
give  a  greater  shaking  of  the  soil  than 
when  we  had  used  caps  and  fuse  with 
separate  explosions.  The  holes  were 
not  bored  through  the  hardpan,  but 
just  into  it,  and  were  not  packed  to 
the  top  of  the  bore-hole,  because  we 
wanted  the  surface  soil  to  move  sim- 
ilar to  plowing. 

Our  desire  was  accomplished,  the 
soil  was  broken  and  ridged  where  the 
holes  were  not  packed  tight.  Ex- 
amination showed  a  crater  or  "pot 
hole"  underground  where  some  of  the 
charges  were  packed  tighter  than  oth- 
ers. Such  holes  were  filled  by  punch- 
ing the  earth  into  them  with  a  post- 
tamping  stick.  The  hens  were  given 
access  to  the  yards  and  they  helped 
smooth  in  the  depressions,  making  a 
more  even  grade.  The  shaking  of 
the  soil  provided  new  scratching  ma- 
terial and  a  good  wallowing  place. 
Lime  was  scattered  on  the  surface, 
and  when  the  fowls  had  mixed  it 
with  the  mellow  soil,  they  were  taken 
away  and  clover  sown  in  the  yards. 

On  several  occasions  I  have  per- 
formed blasting  work  near  poultry 
houses  and  have  never  experienced 
any  damage  to  the  fowls,  or  hatching 
eggs.  Of  course,  the  charges  were 
small,  and  the  shock  not  much  more 
noticeable  than  pounding  the  ground 
with  a  heavy  mallet.  I  would  not  ad- 
vise the  explosion  of  dynamite  with- 
out packing  the  charges  very  firm  and 
never  explode  many  charges  at  one 
time,  because  there  is  a  possible  dan- 
ger of  damaging  the  buildings  by  fly- 
ing stones  or  pieces  of  tight  clay. 
Heavy  blasts  might  cause  a  great  deal 
of  damage  to  eggs  in  the  process  of 
hatching,  especially  before  the  chick 
is  developed  in  the  shell.  Mud-cap- 
ping and  blasting  of  large  boulders 
had  better  be  postponed  until  after 
the  hatching  season.  The  small 
charges  used  in  subsoiling  land  and 
in  digging  wells  for  drainage  in  our 


yards  during  the  hatching  season  had 
no  efifect  upon  the  fowls,  chicks  or 
hatching  eggs. 

The  time  to  perform  subsoiling 
work  seems-  to  be  at  a  time  when  the 
ground  is  dry  and  the  soil  not  water- 
logged. To  determine  whether  the 
soil  is  too  wet  for  subsoiling  depends 
on  the  soil.  Sandy  soils  and  those  of 
a  loose  friable  nature  can  be  treated 
at  most  any  time,  but  the  heavy  clay 
soils  should  be  treated  as  near  the 
dry  state  as  possible. — Poultry  Suc- 
cess. 


Zenoleum  Lice  Powder. 

This  is  what  B.  F.  Kaupp,  of  the 
North  Carolina  Experiment  Station 
has  to  say  of  Zenoleum  Lice  Powder 
and  its  work: 

"You  will  no  doubt  be  pleased  to 
receive  a  report  on  the  test  made  in 
this  laboratory,  of  the  Zenoleum  Lice 
Powder.  We  find  that  it  uniformly 
kills  lice  and  mites  in  30  seconds. 
Your  good  results  are  due  to  the 
nicotine,  napthaline,  and  zenoleum 
disinfectant  in  dry  form.  Agents,  to 
be  destructive  to  parasites  must  either 
give  ofif  a  gas  that  is  poisonous  to 
parasites  or  be  in  liquid  form.  Please 
send  us  for  use  at  the  college  and 
station  plant,  100  pounds,  and  make 
charge  to  the  Poultry  Science  Depart- 
ment. It  requires  8  pounds  to  go 
around  once,  and  we  dust  once  a 
week." 


Gather  the  eggs  often  these  hot 
days,  twice  a  day  if  possible.  Market 
them  at  least  once  a  week — twice  is 
better.  Remove  all  male  birds  from 
the  pens  and  you  will  have  much 
nicer  eggs  for  your  customers. 

DUSTIN  WHITE  WYANDOTTES 

My  birds  have  won  wherever  shown.  At  Ow^-.i'-- 
boro  Poultry  Show,  1914  :  1st  pen,  1st  cock,  1st 
cockerel,  1st  hen  and  1st  pullet,  silver  cup  for 
best  hen  in  show.  1915  Owensboro  Show: 
Silver  cup  on  champion  cock  bird,  2d  hen  and 
?d  male.  Prices  of  eggs,  choice,  $2  per  15,  or 
$3.50  per  30,  $6  per  50,  or  $10  per  100. 
ITtility  $1.25  per  15,  or  $5  per  100. 
Mrs.  Tom  H.  Hayden,  Locust  Grove  Poultry 
Yards,  R.  No.  6.  Owensboro,  Ky. 
Member  National  White  Wyandotte  Club 


ILLUSTRWIONS 
o2^  POULTRY 
LIVESTOa«S 
FARM  SCENES 
7&-CATAL0GS 
BOOKLETS«Q 
ADVERTISING 


QUALITY 

SERVICE 
CONSIDERED 
OUR  PRICES 
ARE  BELOW 


•^CHICKEN" 

Green  Sis  Louisville ,  KyC  ~> 

Your  Chickens  will  pay  you 

Bigger 
Profits 

if  they  are  prop- 
erly cared  for — 
kept  free  from  dis- 
ease, mated  prop- 
erly. This  new 
book  tells  you 
plainly  how  to 
select  chickens  for 
breeding;  how  to 
keep  them  free 
from  disease  and 
lice;  how  to  feed 
chickens  for  lay- 
ing and  for  the 
market;  how  to  dress  them,  prepare  them  for 
show;  how  to  increase  their  laying;  how  to  market 
eggs;  care  for  feathers;  use  the  droppings  for  fer- 
tilizer; how  to  castrate  and  spay;  how  to  con- 
struct and  equip  chicken  houses — all  illustrated. 
It  is  a  big  book  of  418  pages,  written  by  a  man 
who  knows — Prof.  B.  F.  Kaupp.  Cloth,  $2.00, 
postage  free.    Send  in  your  order  today. 

THE  INDUSTRIOUS  HEN 
Louisville  Kentucky 
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24  LEGBANDS  FREE 

MAKE  YOUR  HENS  PAY 


We  send  free  24  of  the  best  Leg 
Bands  made  to  every  new  and  renew- 
ing subscriber  to  The  Industrious 
Hen  at  50c.  36  Bands  will  be  sent 
with  a  three  years  subscription  for 
$1.00.  If  you  are  already  a  subscriber 
you  may  renew ;  or  if  you  will  get 
your  neighbor  to  send  50c  for  his 
subscription,  we  will  send  a  dozen 
Leg  Bands  to  each.  Enclosed  money 
order  or  stamps.  Mention  "Leg 
Bands"  when  subscribing  under  this 
offer. 

BLAIR-YOUNG  PUB.  CO.  feS'tS^' 


READ 


The  livest  poultry 
paper  in  the  South,  THE  INDUSTRIOUS 
HEN.  Valuable  articles  each  month  on  mat- 
ing, feeding,  poultry  diseases,  etc.  Sample 
copy  free.  Trial  subscription  three  months 
10c.  Let  us  tell  you  how  j'ou  can  get  a  pen 
of  purebred  birds  absolutely  free. 

THE  INDUSTRIOUS  HEN,  Dept.  A  Louisville,  Ky. 


THE  CLIPPER 

cut  tall  and  short  grass,  do 
all  trimming  along  walks, 
drives  and  fences.  If  your 
dealers    haven't  them, 
drop  us  a  line  and  we 
will  send  circulars  and 
prices. 
Clipper  Lawn  Nower  Co. 
5th  St.,  Dixon,  111. 


FOR  SALE,  AN  EGG  MACHINE 

Lawson's  Egg  Machine  S.  C.  White  Leghorns. 
Eggs,  st-  ok,  day  old  chicks,  one  or  a  thousand. 
Mating  list  tells,  its  free. 

A.  J.  LAWSON,     R.  No.  4     Cleveland,  Tenn. 

OUR  BLACK  ORPINGTONS  AND  PART- 
  RIDGE  PLYMOUTH  ROCKS   


are  better  than  ever,  and  we  will  sell  eggs  the 
balance  of  the  season  at  $1.00  per  15.  Stock 
and  Baby  Chix  a  matter  of  correspondence. 
Pincview  Poultry  Yards,  Algood,  Tenn. 


LOYD'S  PARTRIDGE  ROGKS 

Big  winners  at  the  Big  Shows. 
Stock  eggs  and  Baby  Chicks  for 
sale.  Etfgs  half  price  after  May 
16th.   Circular  free. 

C.  J.  LOYD  &.  SOIM, 

Greensbur^,      Farm  R.  R.  No.  4  Indiana 

Reliable  Poultry  Journal 

3 MONTHS'  tfin 
Trial  Sub.  lUb 

Tells  how  to  succeed  with  poul- 
try. 1  year,  50  cents; 
3   years,  $1.00. 

Reliible  Poultry  Journal  Pub.  Co.,     Dept.589.      Qniney.  III. 


ANCONAS- 


■SIL.VER  CAIVIF^INES 


Summer  bargains  in  Ancona  eggs  and  breeding  stock,  and  Silver  Campine  eggs. 
Prices  cut  in  half. 


F.  G,  STICKJVEY, 


TUSCALOOSA,  ALA. 


eS.  C  RHODE  ISL.AND  REDS 


After  May  1st  I  will  offer  eggs  at  $1.00  per  15.  or  $1..50  per  30.    A.lso  choice  lot  of  breeders  for  sale 
at  half  price,  to  make  room  for  our  youngsters.   If  you  want  a  bargain  write  now. 


G.  E.  TABB. 


ROUTE  NO. 


ELIZABETHTOWN,  KlY. 


Incubators 
Incubator  Stoves 
Brooders 
Fountains 
Poultry  Remedies 
Dog  Remedies 
Thermometers 
Leg  Bands 
Feed  Hoppers 


Feed  Supplies  and  Parcel  Post  Boxes 

FOR  POULTRY,  PETS  AND  GARDEN 
Complete  Stock  Write  for  Catalogue 


HERMAN  STRAUS  &  SONS  CO., 

LOUISVIt,LE,  BLEIVTUCKIY 


Wire  Netting 
Automatic  Feeders 
Egg  Cartons 
Poultry  Cartons 
Dressed  Poultry 

Cartons 
Baby  Chick  Cartons 
Vegetable  Cartons 
Garden  Seed 


BLtE  ORPIMGTOXS  A\D  SPECKLED  SUSSEX 

At  the  recent  FANCIERS  ASSOCIATION  SHOW  at  Indianapolis,  Ind.,  January  1-14,  1916, 
we  won  as  follows:  BLUE  ORPINGTONS — 1-2  cocks,  2-3-4  hens,  2-3-4  cockerels,  1-2-4  pullets 
and  ist  old  pen.  SPECKLED  SUSSEX — ist  cockerel,  2d  pullet  and  ist  young  pen.  Our  birds 
have  also  won  at  Chicago.  Milwaukee.  Indiana  State  Fair  and  other  National  shows  during  the 
past  two  years.  If  you  want  quality  in  either  stock  or  eggs  get  our  prices  and  mating  lists. 
We  are  ready  to  furnish  our  Southern  customers  eggs  now.  Address 

FRED. 

GRAND  HOTEL  INDIANAPOLIS,  INDIANA 


QUALITY  WILL  TELL 


"Oaklawn  Strain"  White  Plymouth  Rocks 

At  the  five  shows  where  I  exhibited  this  season  I  won  21  Firsts.  19  Seconds,  13  Thirds, 
2  Fourths  and  1  Fifth — a  total  of  56  prizes  out  of  66  entries.  As  the  above  facts  prove, 
"OAKLAWN  STRAIN"  WHITE  PLYMOUTH  ROCKS  hold  their  own  wherever 
shown,  as  also  in  the  egg-laying  contests.  My  pen  of  pullets  won  two  cups  in  the  Mis- 
souri Egg-Laying  Contest  for  1914-1915.  Stock  for  sale  in  singles,  pairs,  trios  and  pens, 
properly  mated  to  produce  the  best  there  is  in  White  Plymouth  Rocks.  Eggs  for  hatch- 
ing from  exhibition  matings.  Guarantee  on  stock  "Satisfaction"  or  money  refunded. 
On  eggs  "A  Good  Hatch" — you  to  be  the  judge.  For  illustrated  mating  and  price  list, 
address 

W.  B.  JEIVKIIVS,  Prop., 
OAKLAWM  POULTRY  YARDS,  Glendale,  Ky. 


SPECIAL 
Combination 
OFFER 

THE  INDUSTRIOIS  HEN 


and  any  other  paper  in  this  list 
for  only 


or  any  other  two  papers  in  this  list 
for  only 

S1.00 

We  offer  you  your  own  selection 
from  the  40  Largest  and  Best  Poul- 
try and  Farm  Magazines  in  the 
World,  covering  every  particular 
section  of  the  United  States. 

Moner  saved  is  Money  earned. 

We  can  send  you  The  Indnstrieiis  Hen  and 

any  four  for  $1.70  or  any  six  for  $2.30 

American  Poultry  World,  New  York 
American  Poultry  Advocate,  New  York 
Ttie  Ancona  World,  New  York 
Poultry  Tribune,  Illinois 
Poultry  Culture,  Kansas 
Everybody's  Poultry  Journal.  Penn. 
Poultry  Herald.  Minnesota 
Poultry  Item.  Pennsylvania 
Poultry  Keeper.  Illinois 
Poultry  Success,  Ohio 
Reliable  Poultry  Journal.  Illinois 
Successful  Poultry  Journal,  Illinois 
Poultry  Breeder  Michigan 
Inland  Poultry  Journal.  Indiana 
Western  Poultry  Journal.  Iowa 
Poultry  Record,  Ohio 
Southern  Poultryman,  Texas 
Poultry  Review,  New  Yprk 
Pacific  Poultryman.  California 
American  Poultryman,  Nebraska 
Pacific  Poultrycraft,  California 
Poultry  Post,  Indiana 
National  Barred  Rock  Journal.  Michigan 
The  Progressive  Poultryman,  Georgia 

We  will  send  you  the  INDUSTRIOUS  HEN  and 
any  of  the  following  agricultural  poultry  papers 
for  one  year,  at  special  low  prices  below. 


The  Ohio  Farmer,  Ohio  75 

Southern  Fruit  Growei  Virginia  75 

Kentucky  Farming,  Kentucky  75 

The  Rural  New  Yorker.  New  York   1.35 

Oklahoma  Farm  Journal.  Oklahoma  75 

National  Stockman  &  Farmer,  Pa   1.00 

National  Farmer  &  Stock  Grower,  Wo  75 

The  National  Field,  Georgia   1-00 

Missouri  Farmer,  Missouri  75 

Southland  Farmer,  Texas  75 

Farmer's  Guide.  Indiana   1-00 

Wallace's  Farmer,  Iowa    1-25 

Indiana  Farmer,  Indiana  75 

Southern  Fruit  Grower.  Tennessee  75 

Southern  Ruralist,  Georgia  75 

Southern  Agriculturist,  Tennessee  75 


Remit  by  Express,  P.  O.  Money  Or- 
der, Bank  Draft,  Registered,  Letter 
or  Two  Cent  Stamps  to 

BLAIR-YOUNG  PUBUSHING  CO. 
901-2  Great  Southern  BIdg.       Louisville,  Ky. 


Just  say  you  saw  it  in  THE  INDUSTRIOUS  HEN. 


Joey.J^rircoe,  a^ounder  of  ike  §nduArm 
GoniriBnies^irJSifercMasterpiece  oJ 


AT  last !  Here  is  the  real  automobile 
for  the  American  of  ordinary  means, 
^of  every  day  income,  who  wants  and 
must  have  a  car  of  beauty,  power, 
speed  and  top-notch  efficiency,  completely 
equipped,  without  a  single  extra  item  of 
cost.  With  it,  any  man  or  woman  will 
know  the  pride  of  ownership  and  happiness 
of  possession. 

This  is  the  car  with  the  motor  that  cost 
a  Half  Million  Dollars  to  create  and  per- 
fect. Here  is  the  car  of  unbeatable  per- 
formance with  every  up-to-the-minute  con- 
■•enience.  Here  is  the  car  that  will  take 
you  to  the  great  out-of-doors  in  comfort, 
with  dignity,  with  economy  of  maintenance. 
The  Briscoe  will  give  you  from  twenty-five 
to  thirty  miles  per  gallon  of  gasoline — • 
easily,  smoothly,  quietly. 

Send  today,  right  now,  for  our  brochure, 
"The  Half  Million  Dollar  Motor,"  by  Ben- 
jamin Briscoe,  that  gripping  story  of  how 
he  and  his  assistants  designed  and  built  his 

BRISCOE  MOTOR  CORPORATION, 

The  Canadian  Briscoe  Motor  Co.,  Ltd.,  Brockville,  Ont. 


lifetime  masterpiece  in  Europe.  Read  how 
he  conceived  the  Half  Million  Dollar  Mo- 
tor, how  fourteen  scientists  worked  with 
him  for  a  year  and  a  half  to  give  the  Amer- 
ican public  a  real  motor  car  of  I^uropean 
engineering  excellence  at  a  price  made  pos- 
sible only  by  American  manufacturing 
methods. 

Read  this  story  of  romantic  facts.  There 
isn't  a  dull  line  in  it.  It  takes  you  to  the 
capitals  of  the  Old  World,  acquaints  you 
with  the  most  famous  IJuropean  engineers, 
German,  French,  Swiss.  You  visit  these 
wonderful  little  motor  car  shops  where  have 
been  born  some  of  the  greatest  ideas  in  the 
motor  industry. 

There  are  wonderful  facts,  little  pathetic 
happenings  and  sunny  spots  of  piquant 
humor.  It's  a  real  story  written  by  a  real 
man  with  the  creative  and  artistic  tempera- 
ments combined.  It  is  the  greatest  story 
ever  written  about  a  motor  car.  It  will  be 
promptly  mailed  upon  receipt  of  the  cou- 
pon.    Fill  it  in  and  mail  it  now. 

175  LEROY  AVE. 
JACKSON,  MICH. 


SPECIFICATIONS 


The  Half  Million  Dollar  Mo- 
tor— Bore  3  %  inch  ;  stroke 
5  %  inch ;  air-cooled  mo- 
tor head ;  Thermo-syphon 
system ;  simple  removable 
plate  above  valve ;  L,-head 
type. 

Wheelbase — 104  inches. 

Bodies — Latest  1917  straight 
streamline  design ;  com- 
fortable room  for  five  pas- 
sengers ;  leg  room  in  ton- 
neau  and  front  of  car  for 
a  six  foot  man;  extra  high 
grade  quality  of  uphol- 
stery; 46  inch  rear  seat; 
Roadster — Four  Passenger. 

Lubrication — Oil  pump  and 
splash  system. 

Carburetor — Automatic. 

Drive — Left;  control,  center. 

Front  Axle — I-beam  section 


drop    forged   with  special 

Briscoe  fixed  king  bolts. 
Rear    Axle — Floating  type; 

gearless  differential. 
Springs — Full    elliptic  front 

and  rear. 
Tires — 30x3%      inches  all 

around ;  anti-skid  tires  in 

rear. 

Equipment  —  Two  electric 
head  lights  with  dimmers; 
one  man  top  with  envelope 
and  adjustable  storm  cur- 
tains ;  tilted  eye-saver 
windshield;  speedometer; 
oil  gauge;  gasoline  gauge; 
demountable  rims,  one 
extra. 

Prices — Five-passenger  tour- 
ing car  $625.  Four-pas- 
senger roadster  $625;  f.  o. 
b.    Jackson,  Michigan. 


BRISCOE  MOTOR  CORPORATION, 
Jackson,  Michigan. 
Send  to  me,  address  below,  copy  of  "The  Half  Million 
Dollar   Motor,"    by    Benjamin  Briscoe. 

Name   

Street   

Town   

I.  H. 


